THE EASTERN UND 





A WEEKLY 


(SuccEEDING THE JOURNAL OF INSURANCE ECONOMICS, ESTABLISHED IN 1899] 








Fourteenth Year; No. 4 


New York and Boston, Thursday, January 23, 1913. 








RESTORING ORDER 
IN ITS TERRITORY 


| 
Middle Department at Annual Meeting 
Takes Important Action Affecting 
Business. 


U. O. MICHAELS NEW PRESIDENT. | 


| 
Use of Co-Insurance Clause Upon Whis- | 
key Risks No Longer Required 
Under Rules. 

Nearly one hundred and forty mem- 
bers of the Underwriters Association | 
of the Middle Department were in 
attendance at the annual gathering of 
the organization at Philadelphia on the 
15th inst., the unusually large number | 
present being due to the fact that | 
officers for the new year were to be 
chosen, and the continued use of cer- 
tain clauses, was to be determined. 

When, in October last, the Associa- 
tion, upon the recommendation of its 
executive committee, ordered the use 
of the 80 per cent. co-insurance clause 
upon all policies covering on whiskey 
risks, numerous protests were filed by 
company officers, who maintained that 
the adoption of the clause was unwise 
and that the net effect of its use 
would be to drive the desirable whis- 
key business to the non-boarders. 

Experience had shown that whiskey 
fires almost without exception, result 
in total losses both as to buildings and 
their contents, and that no possible | 
good would result from the use of the| 
rate-reducing provision. So vigorous | 
and numerous were the objections of- | 
ferred to the clause that its continued | 
use was made the subject of special | 
business at the gathering last week. | 

By a large majority the members | 
abrogated the rule, thus restoring the | 
former status; action that was decidedly | 
pleasing to the larger number of head | 
office men. 

Reinstate Rates at Hazelton. 
Further commendable action by the| 
Association was the decision to rein- | 
state rates at Hazelton, Pa., just as| 
soon as the agents in the community | 
agreed to join a new local board that! 
will be formed. | 
Tariffs at Hazelton have been ruth-}| 
lessly cut for months and the entire | 
insurance business of the city de-| 
moralized. Local agents and company | 
officers alike should welcome the in-| 
auguration of a period of sanity and} 
order. | 
Hope Too for Lock Haven. 
That a better order of things will 
soon come about in Lock Haven, Pa.,| 
may confidently be expected, those that | 
have been working to that end having 
made commendable headway. It is un-| 
derstood that all violations on policies 
covering on special hazards written 
prior to November 4, 1912, have been 
cleared, and the way thus paved for} 
a fresh start upon a proper basis. 
Election of Officers. 

When the balloting had been com- 

(Continued on page 11.) 
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THE HOME 
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New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH OAPITAL, $3,000,000 


Assets, January Ist, 1913........ ‘. : $33,406,434 | 
Liabilities (including capital) 19,054,679 | 


Reserve as a Conflagration surplus act 1,800,000 


Net scty dius over all liabilities and reserves : 14,351,755 


SURPLUS AS REGARDS POLICYHOLDERS, $19,151,755. 


insures against loss ot real and personal property, rental incomc 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





North British Entered ogy States 
and Mercantile 


caiattiaies tne Insurance Co. 


Since 1860, when the North British & Mercantile entered the United 


States. 1,833 Fire Insurance Companies have failed or retired 











AH RE you in the right place? Men of 
ability, who are ambitious to succeed, 
vy will find an opportunity with us. 
Results will be recognized. 














PITTSBURGH LIFE & TRUST CO. 


HOME OFFICE, PITTSBURGH, PA. 


W C. BALDWIN, President HOWARD 8. SUTPHEN, Director of Agencies 











ERWRITE 
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PITTSBURGH LIFE 
HOLDS CELEBRATION 


Officers, Directors and Agents Join in 
Demonstration—Now Stands Twenty- 
Fifth Among Companies. 


GREAT GROWTH IN TEN YEARS. 
Pres. W. C. Baidwin, its Founder, Tells 
of Remarkable Development—Has 
in Force $100,000,000. 

The remarkable growth of the Pitts 
irgeh Life & Trust Co rganized ten 
vears ago by its president, William C 
Baldwin, and now ranking up among 
the leaders of American life insurance 
companies, standing twenty-fifth in a 
st of nearly 250 companies, with near- 
vy $100,000,000 of life insurance in force 
this wonderful growth was celebrated 
at the tenth anniversary meeting and 
banquet held in the Hotel Schenley, 

Pittsburgh, last week 

The officers, members of the board of 
directors and agency staff all joined in 
the celebration. President Baldwin pre 
Sided as toastmaster and the occasion 
was also in the nature of a testimonial 
to him, founder of the compar nd its 
guiding spirit 

President Baldwin reviewed the 
growth of the company and compared 
it with the growth of the business gen- 
erally during the past ten years He 
showed that the Pittsburgh Life & Trust 
stood twenty-fifth and continued 

‘This position as been reached 
he short period of 10 years Of 

§ leading life insurance companies 
the United States, no other oné pos- 
sessed an income equal to that of the 
Pittsburgh Life and Trust Co. in less 
than 25 years To stand 25th among 
239 life insurance companies in a coun- 

hat has more insurance on the lives 

ts citizens than any other country 
ind that has the rgest life insurance 
companies in » world, gives us the 
privilege of rejoicing 
complished other th 
lished an agency force seco! 
I believe that our body of men « . 
pares favorably with any other, meas- 
“l by any standard 
In 1910 it was our 
ten million of insurance; our organiza 
tion secured and paid for eleven million 
six hundred thousand ($11,600,000) In 
1911 it was our desir to pay for fif 


teen million ($15,000,000) 


red 


tion secured and paid for sevent 

lion seven hundred thousand 

000). In 1912 it was our desi: 

for twenty million twenty-eight 

sand ($20,028,000) This 

of first«<lass quality, as is evi 

the fact that in 1910 our 

force increased three million three ! 

dred thousand dollars ($3,300,000), not 

withstanding the fact that we had sev 

enty-six millions in force the previous 

vear In 1911 our insurance in force 

increased seven million eight hundred 

thousand dollars ($7,800,000), notwith- 

standing the fact that we had seventy 

nine millions ($79,000,000) in force the 

previous year In 1912 our insurance 

in force increased eight million four 

hundred thousand dollars ($8,400,000), 

notwithstanding the fact that we had 

eighty-seven million seven hundred 

thousand ($87,700,000) in force the pre- 

vious vear The real test as to the qual- 
(Continued on page 9.) 
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REVISES ALL POLICY FORMS 


STATE LIFE OF INDIANA CHANGES. 





Vice-President Coffin Announces In- 
creased Values and New Liberal 
Features for Policyholders. 





Vice-President and General Manager 
Charles F. Coffin announces a number 
of important changes in connection with 
the company’s policies. All new poli- 
cies have been prepared and several 
new and liberal features have been in- 
corporated. The company now offers 
attractive monthly income contracts and 
it has made reductions in all partici- 
pating rates. 

Paid-up editions have been made par- 
ticipating and dividends left with the 
company to accumulate to the credit of 
the policy draw not less than 3 per 
cent. Among numerous liberal features 
added are a beneficiary paragraph guar. 
anteeing to the assured the right to 
change the beneficiary regardless of 
whether the policy be assigned or not. 
The time restriction relating to rein- 
statements has been removed. Here- 
after all paid-up policies will be par- 
ticipating. 

The new monthly income policies, 
payable for twenty years, are issued on 
the whole life, twenty-payment and the 
twenty-year endowment forms. The 
double indemnity clause may be used 
on these forms where the amount of 
monthly income does not exceed twenty- 
five dollars. On the whole life and 
twenty-payment policies rates are given 
to guarantee the payment for twenty 
years certain and as long thereafter as 
the beneficiary lives. Where the bene- 
ficiary dies before the twenty-year 
period expires, the commuted value of 
the remaining payments will be paid to 
the estate. Where the beneficiary un- 
der a continuous income policy dies be- 
fore the insured, the extra premium 
charge for the continuous feature is 
dropped and the claim will, on maturity, 
be paid on the twenty-year basis. 

Should the insured become totally 
and permanently disabled he may elect 
to receive an income for 240 months 
This would be $7.20 a month, being 
1-249 of $1,740, the commuted value of 


the policy. In case of death before the 
240 payments are made, the remainder 
will go to the beneficiary. In case the 
latter dies before the full amount is 
paid, the ~emaining income will be com- 
muted and paid to the beneficiary’s 
estate 


PRESIDENT THIRTY-FIVE YEARS. 


L. G. Fouse Holds Unusual Record 
—Fidelity Mutua! Has $1,500,000 
Increase. 


The annual meeting ol The Fidelity 
Mutual Life Insurance Company, held 
Philadelphia, Tuesda January 14, 
resulted in the unanimous re-election 


a 
the old board of directors, carrying 


with it the retention of the entire 
official staff. 

This is the thirty-fifth time Mr. L. 
G. Fouse, who was the founder of the 
Company, has been elected its presi- 
dent, a most unusual record. 

In point of service: Mr. Fouse is the 
Dean of the life insurance presidents 
of America. 

In 1912 the Fidelity wrote over a 
million and a half more new business, 
paid-for basis, than in 1911. The in- 
surance in force now amounts to one 
hundred and thirty-one million dollars. 
Ledger assets, invested in bonds and 
first mortgages, increased to nearly 
twenty-seven millions. Total payments 
to policyholders since organization 
now approximate twenty-eight million 
dollars. 


MASSACHUSETTS MUTUAL GAINS. 





Old Springfield Company Closed Most 
Successful Year in Its History— 
Increasing Liberality. 

The Massachusetts Mutual Life, of 
Springfield, closed its sixty-first year, 
one of the most successful in its history, 
with more new business written and 
paid for and a far greater number of 
actual policies issued than in any pre- 
vious year. Its new paid for business 
written during 1912 amounted to $39,- 
191,484, making the total insurance in 
force at the close of the year, $306,595,- 

306, 

The Company now has total assets 
of $69,525,955 a gain of $4,795,313 over 
the previous year. The new insurance 
in force shows a gain of nearly $5,- 
000,000 over last year and the gain in 
total insurance in force was about $23,- 
000,000. In dividends to policyholders 
alone the Company paid out $1,844,690, 
an increase of $105,192. 

During the year the morality of the 
Company was about 68 per cent. of 
the expected, and all expenses for the 
year were 19.61 per cent. of the pre- 
mium receipts. | 

In his report 
W. McClench says: 

“The intelligent belief of the public 
in the desirability of life insurance is 
shown by the hundreds of millions of 
dollars of invested assets at present 
held by American life companies. Dur- 
ing recent years there has been a 
steadily growing appreciation of the 
value of the contracts issued by the 
alert and progressive companies of the 
country. These contracts appeal to all 
persons desiring protection and are 
adapted to meet many needs and re- 
quirements. The old idea of life insur- 
ance, however, the principle upon which 
the institution was founded, namely, 
protection for dependents, is still funda 
mental.” 





President William 





Final engagements looking to the re- 
moval of the chief officers of the Em- 
pire Life Insurance Company from At- 
lanta to August» Ga., are now being 
worked out. 





297 Agents in Six States Secured, During the Month 
of October, 1912, Applications for 
$1,286,281.00 Insurance in the 


Creat Southern Life Insurance Co. 


HOUSTON, TEXAS 











Largest Month’s Busi- 
ness Ever Written by 
a Texas Company— 
That’s All. «* a 





J. S. RICE, 
President 


J. T. SCOTT, 


Treasurer 


For Agency Contracts nities 
0. S. Carlton, vi Houston, Texas 











The State Life Insurance Company 


INDIANAPOLIS 
Not The Oldest--Not The Largest--Just The Best 


TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 
Policyholders 


Good Territory and Remunerative Contracts for Men Who Can 
«Do Things’’ 


Address CHARLES F. COFFIN, 2nd Vice President 
1231 State Life Building 











LEST YOU FORGET 


tH 


MUTUAL LIFE INSURANCE COMPANY 
OF BOSTON, MASSACHUSETTS 


ON ONE SIDE ON THE OTHER SIDE 





And to Cap the Climax 


LARGEST MASSACHU- 
setts company AN INCOMPARABLE LIVE AGENCY 
STRONGEST MASSA- 18 PAYMENT LIFE QUICK RESULTS 
CHUSETTS COMPANY EVERY FACILITY FOR 


CAN YOU BEAT IT? 


LOW RATES 
EXCELLENT DIVIDENDS 





RUSHING BUSINESS 





WILLIAM N. COMPTON, General Agent 
ST. PAUL BUILDING 220 BROADWAY, NEW YORK 
TELEPHONES: 6030, 6031, CORTLAND 
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Men of character and ability can get direct contracts and life renewals 


the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


W. O. JOHNSON, President 


Low Rates 


High Guarantees 


Disability Pension Provisions 
Company has over $1,000,000 of Surplus 


Territory—Liberal Contracts—Write Today for Terms 


S. W. GOSS, Vice-President 


THE “ROOKERY,” CHICAGO 
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BANKER AND LIFE INSURANCE 


HE OWES MUCH TO THE BUSINESS. 








Agent Don’t Need to Humble Himself— 
Banker Needs Support of This 
Great Institution. 





That the banker often manifests an 
air of indifference toward the life in- 
surance man is a fact that many an 
agent could verify. 

Most bankers are pretty sensible men, 
with no lurking notion that the financial 
destinies of the community rest in the 
hollow of their hands; they know that 
they are not creators of wealth and that 
they and their banks would be consign- 
ed to limbo in short order if somebody 
didn’t create the wealth with which 
they deal. The idea that they are con- 
ferring a favor to buy a man’s paper 
never enters their mind; it is their busi- 
ness to do this. If the paper isn’t good, 
they don’t buy it, and that’s the end of 
it; if it is good, they take it at its 
worth, not forgetting that the man who 
brought it in made business for them, 
helped to keep their wheels going 
around. 

Unfortunately, there are among the 
bankers, as pointed out recently by a 
writer in the Fidelity Fieldman some 
who have an altogether wrong concep- 
tion of life and their relation to it. 

At a recent meeting of the Life Un- 
derwriters of Nebraska, Mr. T. W. 
Blackburn, secretary of the American 
Life Convention, paid his respects to 
this class of bankers in forceful lan- 
guage. He said: 

“You gentlemen ought to walk into 
the banks with your noses in the air in- 
stead of crawling up to the discount 
window with humility, begging the 
banker to discount notes for first prem- 
iums. Every time you write a policy 
you are providing indemnity against 
loss to the banker. You are enriching 
the community in which the banker re- 
sides, and you are helping every busi- 
ness man in that community to play 
safe, not only against the emergency of 
death, but against the possibility. 

“Banks of America in 1907 would have 
suffered a loss of millions had not the 
reserves of life insurance companies 
ballasted the ship through that sudden 
squall. The business men of America 
would have been in despair during that 
bankers spasm had not loan values and 
surrenders backed them against their 
own bankers and protected them from 
disasters at a time when the banker was 
paralyzed with fear and refused to per- 
form his contract with his own deposit- 
ors. 
“If I were a banaker, the most wel- 
come visitor to my town and my bank 
would be the life insurance solicitor. I 
should help him with every prospect 
possible, and would cheerfully give him 
all the information in my possession 
which could help him in writing life in- 
surance among my customers. I would 
do it for selfish reasons and would be 
ashamed to ask him to divide commis- 


sions or accept an extortionate discount 
on his paper. 

“The banker who does not realize the 
importance to his customers of life in- 
surance needs either a tutor or a spank- 
ing for no other business man in any 
community realizes so much from the 
successful activity of the solicitor. 

“Bankers weary me when they mani- 
fest an indifference to the visits of the 
life underwriter. The arch over the 
cashier’s desk of every bank ought to 
contain these words, ‘We love our regu- 
lar customers, but oh you life insur- 
ance men.’” 





TO HOLD QUESTION BOX MEETING. 





New York Association Preparing for 
Lively Gathering and Dinner 
January 28. 





The Life Underwriters Association of 
New York will hold its first meeting 
of the new year on January 28 when 
the chief feature of interest will be 
the “question box.” Everyone has been 
asked to contribute questions that will 
bring out helpful discussion of prac- 
tical problems. 

The meeting and dinner will take 
place at the Fifth Avenue restaurant, 
Fifth avenue and Twenty-third street, 
the business meeting being at 6:30 p. m. 
and the dinner at 7:00 p. m. sharp. 

The only formal speaker of the 
evening will be J, H. Jeffries of the 
Penn Mutual Life. 

The following applications for mem- 
bership have been recommended by 
the Executive Committee and will be 
voted upon at this meeting: 

Etienne de Szymanski, The Mutual 
Life of New York, 32 Liberty street; 
Richard C. Dickman, Massachusetts 
Mutual, 71 Broadway: Walter Thomas, 
Aetna, 456 Classon avenue, Brooklyn; 
Edgar J. Rossman, Aetna, Hudson, 
N. Y.; Arthur F. Averill, Massachusetts 
Mutual, 71 Broadway: Frederick W. 
Bosworth, Provident Life and Trust 
Company, 164 Montague street, Brook- 
lyn. 





Prudential Board Re-Elected. 





The annuai meeting of the stock- 
holders of The Prudential was held at 
the home office on Monday of this week, 
at which time the following directors 
were re-elected. 

Theodore C. BE. Blanchard Edward 
Kanouse, Forrest F. Dryden, Jerome 
Taylor, William T. Carter, Jacob F. 
Ward, Anthony R. Kuser, Uzal H. Me- 
Carter, Wilbur S| Johnson, Richard V. 
Lindabury, John K. Gore, Willlam J. 
Magie, Bennet Van Syckel, Gilbert Col- 
lins and Edward Gray. 





Michigan Has State Insurance Bill. 





Michigan has followed the example 
of Wisconsin and is considering a bill 
providing for life insurance to be issued 
bv the State. Senator Odell introduced 
the measure. 


SOUTH NOW A GOOD FIBLD 


UNFAVORABLE CONDITIONS PASS. 





Gail B. Johnson, After Southern Trip, 
Comments on Changes Advan- 
*tageous to Business. 





The Southern States can no longer 
be regarted as unfavorable territory 
for life insurance business, according 
to Vice-President Gail B. Johnson, of 
the Pacific Mutual Life, who has just 
completed a tour of the Southern 
States. He made a close study of the 
conditions obtaining in that section 
and is most enthusiastic in regard to 
the life insurance outlook there. 

“For several weeks I have been tray- 
ling through the South,” says Mr. John- 
son. “It is not the same South that I 
left thirty years ago, and in this I re- 
joice. Everywhere there is abundant 
evidence of great progress and pros: 
perity. It is a New South—made new 
by a great people and by the fullness 
of time. 


“It used to be considered that con. 
ditions in the Southern States were 
not favorable for good life insurance 
business, and is yet so considered by 
the misinformed. But here again the 
South is new. Along with other mate- 
rial progress the people have come 
to an adequate appreciation of pure 
water, proper drainage and sewers, 
clean streets and sanitary living. One 
Southern city—Savannah, Ga., has been 
designated by the National Board of 
Health. as the most sanitary city in 
the United States Let a_ stranger 
come within the gates of any Southern 
citv to-day and he will find the same 
evidences of thrift and efvie pride as in 
any Northern or Western citv. In all 
respects that go to make life hannv 
and strong the South of to-day needs 
No apology 

“The many tall factory chimnevs 
which belch forth smoke from South 
ern coal consumed to turn a million 
snindles, are eloquent of the new con- 
ditions. Sonth Carolina stands well un 
to Massachusetts in the number of 
spindles. and its cotton mills. spin 
nearlv the entire cotton nroduction of 
the State. So the South has come into 
its own—the nrosneritv and hann!ness 
so long denied. Tt has nerhaps a larger 
per canita income from the soil than 
anv other section of the elohe The 
cotton cron of Texas alone {s this vear 
valned at three hundred million dollars 

“The Sonth has the Nation’s vcreatest 
sunniies of coal. fron. stone. timber and 
power. When T sav ‘nower’ T mean. of 
conrse. water nower. but it should not 
he forgotten that the South. hv the re 
enlt of the recent election will dominate 
the Nation nolitically. Tts statesmen 
will be in the saddle. That scholarly 
gentleman. the President-elect. is him- 
self a Sontherner by birth and educa 
tion. In fortv-eight vears the land of 
the Lost Cause has come out of tribula- 
tien humiliation. defeat and awful] nov- 
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FORREST F. DRYDEN, President 
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erty into commercial and politica) 
power. Best of all the South is pre 
pared for the responsibilities, and its 
people will meet the situation ‘not as 
Southerners but as Americans.’” 








SHOWS OVER 70 PER CENT. GAIN. 








Equitable Life of lowa has Remarkable 
Year—Now has Insurance in 
Force of $67,326,327. 





The Equitable Life Insurance Co. of 
Iowa, experienced a remarkable year 
during 1912 as shown in its statement 
at the close of business December 31. 
The paid for business issued by the 
company at the close of the year 
amounted to $67,326,327, an increase of 
$10,114,273 over 1911. This is a gain 
of over 70 per cent. as against the 
previous year. 

The company now has total assets 
amounting to $12,431,725 which is an 
increase of nearly $1,259,000. The 
total paid policyholders since organi- 
zation and the present admitted assets 
taken together, exceed by several hun- 
dred thousand dollars the total amount 
received from policyholders since or- 
ganization. 

Details of the company’s business show 
that it is on a most firm and enduring 
basis. The percentage of death losses 
incurred to the expected in 1912 was 
38.93 per cent. and the average per 
cent. of death losses incurred to ex- 
pected for ten years 1903-1913, was 49 
per cent. 

The company paid to policyholders 
in 1912 a total of $954,122.36 and It 
had an income over disbursements 
amounting to $1,196.232.31, its total 
income being $2 938,049.63 

The growth in business that the 
Equitable Life of Iowa has expert- 
enced has been steady and persistent. 
It has more than doubled its insur- 
ance in force in th? past six years. 
Its assets are invested with great 
care, 82.56 per cent. being in first mort- 
gage loans 





FUND OF $75,000 FOR PENSIONS. 





Bankers Trust Co. of New York Adopts 
Plan Under Which Employes Also 
Make Contributions. 

The Bankers Trust Co. of New York, 
one of the largest trust companies in 
the country, has adopted a pension 
plan for its emploves, a fund of §$75.- 
00) having been sect aside for that pur- 
pose 

Participation in the plan will be vol- 
untary, but no officer above the rank of 
assistant secretary or treasurer will be 
eligible To participate, an employe 
will be required to pay in 3 per cent. of 
his annual salary. To be entitled to the 
benefits of the pension fund, employes 
are reauired to have rendered fifteen 
years of service. In case of Incapacity 
or retirement prior to that period of 
service, the emplove will receive what 
he paid in, plus 4 per cent. annual in- 
terest, but no pension 





In Your™Life :Insurance ‘Success 


much depends upon the contract you sell. 

Prudential policies are selling policies. 

Over 10,000,000 in force. 
WRITE US ABOUT AN AGENCY 

THE PRUDENTIAL INSURANCE COMPANY OF AMERICA 


Founded by JOHN F. DRYDEN, Pioneer of Industrial Insurance in America 


Incorporated as a Stock Company by the State of New Jersey 
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Home Office, NEWARK, N. J 
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HOME GENE RAL AGENTS MEET 


T. A. CALLAHAN NE NEW PRESIDENT. 
Pres. George E. Ide Makes Interesting 
Address on Relation of Executives 
and Fieldmen. 


annual convention of the 
Home Life Agency Association was 
held at the Hotel Imperial, New York 
city, on January 14 and 15. There was 
a large attendance of the general agents 
of the Company from all sections of the 
country and the meetings were most en 
thusiastic and _ inspiring. President 


The fifth 


George E. Ide made a most interesting 
address on “The Relation of Executives 
and Field Managers.” 


On the evening of the 15th the asso- 
ciation were the guests of the officers 
of the Company at a banquet held at the 


Hotel Astor. The following officers 
were elected for the ensuing year: 
President, Eugene A. Callahan, New 
Haven, Conn.; vice-president, T. John- 


son Clancy, Louisville, Ky.; secretary 
and treasurer, R. M. Simons, New York 
city. 


The executive committee was ap- 
pointed as follows: William Van Sickle, 
Detroit, Mich., chairman; Clarence A. 











Philadelphia, Pa.; Charles N. 

juffalo, N. Y.; J. C. Bristow, 

ia: was. R. McLeran, 

Ill; J. Herman Ireland, Balti- 

A essi? field men, G. Ide 
sident of the Compar 1 in par 
What should be the ] 1 relation be 
tween field managers and executiv 

officers? Just at the moment, and I 

trust this condition may soon begin to 


wear off, we are as a nation too analyti- 











cal. I have already alluded to this tend- 
ency. We are driving out of our daily 
life much of i weetness and sponta 
neity because we think we should not do 
anything until we have studiously and 
exhaustively submitted that act to the 
most searching analysis as to. the 


causes which lead up to it, the 
and the con 
result, 


motives which inspired it 
sequences which follow it. Asa 
‘ and cold-t calculation 

lace of human judgment. In 
our laws the same holds 
regulations and restrictive 
popular reach down in 
f our business, so that con- 
proper sense of right and 
placed by statutes 
and may 
oes not now 
right?’ but ‘Is 


} 
Nlooded 





the making of 
true. These 
laws now so 
every detail 
science and a 
wrong are being re 
which prescr what we may 
not do. The bus 
ask himself, ‘Is my act 
my act legal?’ It will soon be old- 
fashioned to have an individual judg- 
ment as to what is right and what is 
wrong. That is all being decided for us 
by our legislators. Do not be surprised 
then when I say I do not intend to dis- 
sect or analyze closely the re be- 
tween managers and field agents. 

not neces The relatior 

based on fundamente 





iness man d 


lations 
It is 


sary. ship is simply 





s unchangeable 





as truth What are these funda- 
nentals? 
“First —Mutual] Respect. This needs no 


explanation. If you do not believe in us 


and we do not believe in you, chaos and 
disorder ensue, and business cannot be 
done 


“Recon i—Fa and Justice. Not 
only fairness on the part of the execu- 
tive to the field force, but equal justice 
from the agent to us. Before we criti- 
cize each other, let us withdraw from 
the heat and passion of the particular 
point under discussion, look at it from 
one side, other from all 
sides, and then in a calm, judicial spirit 
letermine st for all. 

“Third—Charity. A 
human frailty, with a spirit 
condone human weaknesses wherever 
they may appear An avoidance of 
fault-finding and criticism which accom- 
plish nothing and simply engender ill- 
will and bad blood. 

“Fourth—Loyalty. 


1irness 


from the side, 


‘ what is be 
sense of 
ready to 


proper 


This does not mean 
affection and devotion alone. The word 
means primarily voluntary submission 
to law. It means in our relations an in- 





telligent understanding of the necessity 
of discipline, of order, and a ready and ' 
willing acquiescence thereto. This ap- 
plies to agents and officers alike. Last 
of all— 
Community of Interests. 

“I never could understand, and'I trust 
I may never be able to ‘understand | 
where there can be any clash between 
the agents and officers unless some one 


of these fundamentals is violated. We 
are working for the same end, the up- 





building and strengthening of our Com- 
pany and of the business of life insur- | 
ance in general. Unless either the | 
officer or the agent allows himself to be | 
led into false lines of conduct by self 
interest, by improper ambition or by 
other unworthy motives, there can be 
no clash. Our lines of work are parallel. 
Pach party should help the other. We 
need no rules except the laws of com- 
mon sense, we need no regulation save 
the regulation of a keen and fair con- 
science. Your association has been a 
help to us, and it will continue to be if 
these simple fundamentals are borne in | 
mind. 

“When 
on this subjec 


you asked me to address you | 
t, you may have expected 
a different presentation of it. That 
which I have given is commonplace— | 
much that I have said is trite, but these | 
old-fashioned fundamentals are essen- 





tial. Our relations in the past have been | 
happy, profitable and even inspiring be- | 
cause they have been based on these 
fundament: May these same rela- 





tions continue for many years to come.” 





AMERICAN LIFE CONTROL SOLD. 
W. J. Hardy’s Muttonal Operating Co.) 
Takes It Over—Had $1,500,000 
Business. 


Operating Company, a 





The National 


concern organized recently by W. J. 
Har a former New York Life man, 
as purchase 1 the controlling interest 
of the American Life of Chicago. It is 
id that the present management will 


charge with J. A. McKeller 
and actuary. 

lerstood that sufficient surplus 
ito the life insurance com- 
I 1it it to make cons — 
expansion in its activities. 

The N: itional Operating Co. has an au-| 
thorized capital of a million dollars and 
its stock is now being sold at par. The} 
American Life was organized in 1910 
nd took over the business of the as- 
sessment concern of the same name.| 
The Company recently proposed to sell} 
stock to give it adequate working 
apital. It insurance in force of 
milli on and a half, of which | 
two-thirds is industrial. 

J. W. Cameron, formerly medical di- 
rector, of the Protective Life of Buffalo 
has been elected president of the Com- 
pany. M. E. Patten, formerly vice-presi- 
lent, has been appointed superintend- 
ent of agents and will hereafter devote | 
his entire time to building up the com- 
pany’s field staff. R. M. Clemens has 
I 1 vice-president of the Com- 
H. Clemens secretary and | 






has 


about a 





een elects 
pany and W. 
‘easurer 





| 
RECEIVER GETS NEW CONCERN.| 


Great Western Life of Indiana in} 
Trouble—Stockholders Will 
Lose $40,000. 
As a result of the charges of misrep- 
‘esentation brought agaicst the pro- 
moter of the Great West?rn Life, of 


Terre Haute, the Company has been| 
placed in the hands of the German} 
American Trust Company as receiver. | 

C. T. Polk secretary of the insurance | 
company figures that the stockholders | 
will lose about $40,000. | 





Appointed Manager for Maryland. 








Vice-President L. Linzmeyer of the} 
Manhattan Life, announces the appoint | 
ment of Charles F. Delmar, of Balti-| 
more, as manager of the Company for 
Maryland. 





WANTS: GOOD MEN 


WILL PAY THEM WELL 








Home Life's 
Prosperous 


CEN sci SO 


CHICAGOS 
GREATEST 
COM PANY 


—The fifty-second annual statement of the 
Home Life Insurance Co., of which George 
E. Ide is President, shows that the company 
has enjoyed a most prosperous year in every 
department. The insurance in force on De- 
cember 31, 1911 was $105,047,760, against 
$100,214,968 December 31, 1910—a gain of 
$4,832,792 for the twelve months. Total assets 
of the company are reported at $26,377,420 
as compared with $25,025,299 on December 
31, 1910—the increase for the year thus 
amounting to $1,352,121. After the pay- 
ment of death claims, matured Endowments, 
&c., of $2,810,000, which also includes divi- 
dends to policyholders (more than $484,000), 
and after the addition of over $1,088,000 to 
the reserve fund, the surplus is increased by 
$68,882, and is now $1,863,494, over and 
above the sum of $2,435,269 which is re- 
served for deferred dividends.— 
“The Com’cl & Fin’cl Chron.” 1-27-12, 
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For Agency apply to 
GEORGE W. MURRAY, Supt. of Acts. 


256 Broadway, New York, N. Y. 
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HARTFORD 





Economy of Management 
THE 


AND Trust Company 


Rates of Premium Extremely Low | 


UNEXCELLED IN 
Favorable Mortality 


-—ARD—— 


LIFE 


HARTFORD, CONN. 
PAYS TOP FIGURE COM- 
MISSIONS UNDER DIRECT 
RENEWAL CONTRACTS. 

What Do You Want? 
Where Can You Work? 
SEE IF WE CAN SATISFY 
YOU 


Non-Participating 
and Participating 


NEWEST FORMS 





Provident Life 


OF PHILADELPHIA 





and still further reduced by) 








Annual Dividends | 





S3ivis GOZLINN 


UNITED STATES ANNUITY AND LIFE INSURANCE COMPANY, 





CHICAGO, 





OVER EIGHTY PER CENT 


of the Premium Income received in 1910, renewed in 
1911. Business that stays and pays is best for the 
agent and the Company. A clear,fair policy contract 
accomplishes this. 

WRITE HOME OFFICE FOR AGENCY 
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Nae § Dei WILLIAM T. SMITH, SECRETARY 





ANNUITY AND LIFE INSURANCE COMPANY, CHICAGO, ILLINOIS, U.S.A. 











THE SAME BRIGHT STORY! 


Our new business for the first ten months of 1912 was far 
larger than for the same months of 1911. Each month was a 
gain month. Reasons :—Unexcelled policy contracts, satisfying 
dividends, low net cost, agents that stick, Massachusetts 
prestige, and a nation-wide reputation for proper treatment of 
policyholders. 





We occasionally have a general agency opening. Good 


opportunities for district agents. 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 
SPRINGFIELD, MASS. 
INCORPORATED 1851 
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QUALITY OF THE SETTLEMENT 


DANGER IN TAKING MANY NOTES. 


Requires Skill in Using Credit Sys- 
tem in Insurance—Can be Made 
Valuable. 


The absence of the credit system in 
life insurance has been the stumbling 
block to many men who were other- 
wise successful in the business. There 
are many men in all other lines of busi- 
ness who have the same weakness and 
the improper management of the credit 
department has been the undoing of 
great businesses. 

The quality of the settlement is as 
equally important to the agent as to 
the company. It is more so in fact, 
for the difference between a good and 
bad note is the difference between the 
continuance of the insurance and its 
lapse. At the recent convention of the 
general agents of the Phoenix Mutual 
Life, Manager LeBuhn of Davenport, 
discussed this subject very interesting- 
ly 

Good Judgment Necessary. 

“There are several essential steps 
necessary in making a sale,” said Mr. 
LeBuhn. “We must not only select our 
applicant, demonstrate that he needs 
our goods and have him agree to ac- 
cept them, but last and by no means 
least, we must get the money for the 
policy, and unless we do get the money, 
with the sale, or at some near future 
date, no commission has been earned, 
no policy has been properly estab- 
lished, and instead of being entitled fd 
pay, our transaction has been a dis- 
tinct loss. Any infant could give away 
policies, but it takes a strong, power- 
ful salesman with keen intellect and 
good judgment to get the first premium 
in full. Obtaining a poor settlement 
shows up a weak and lazy salesman. 

“There is nothing mysterious about 
the rules governing good notes and bad 
ones. On the contrary, the require- 


ments are rather simple and compara- 
tively easy to understand, but the 
trouble with most of us is the fact that 
We are over anxious to get business, 
and forget our own financial welfare. 
We do business contrary to all rules of 
banking or general business credit, be- 
ing over anxious to fill a large quota 
of business and thereby empty our 
bank account. 
Age, Reputation and Conpetence. 

“While there are many points to ob- 
serve in taking notes for life insurance 
premiums, it appears that some of the 
chief factors are the selection of appli- 
cants, a careful investigation while the 
application is pending and general good 
judgment in dealing with people. Be- 
fore we devote very much time on any 
applicant, we are conserving time and 
energy by devoting our efforts only to 
people who are competent to pay pre 
miums now, and who probably will be 
in the future. In some cases we may doa 
great deal of missionary work and, in- 
deed, induce a shiftless man to become 
careful and saving of his funds. But 
as a rule, it is not well to take notes 
on such individuals. 

“The age of the applicant has a great 
deal to do with his responsibility. Whiie 
a young man has comparatively few ex 
penses, h> also has a smaller income 
and, too, a young man is many times 
not definitely settled in his business 
and may decide to go to school, or 
move to another town, which conditions 
influence the quality of his note. Men 
past thirty-five are more established in 
life and have had more experience in 
assuming obligation. Accordingly, they 
are more competent to judge whether 
they can meet a payment on schedule 


time. While the notes given by young 
men look comparatively good, yet it 
seems that older men pay up mora 
promptly and their business is more 
satisfactory. 

“A man’s reputation is a big factor 


in the quality of his note. Most banks 
will loan money to an individual when 





he has one good endorser, but where 
the maker is probably unable to pay, 
the bank does not want the note even 
though the endorser is perfectly good. 
The bank would not lose money, but 
it would lose friendship, which is a non- 
ledger asset in any business Again, 
a man may be thoroughly competent 
to pay, but his former records at stall- 
ing accounts and quibbling over details 
make his paper undesirable and the 
bank does not want i bar 

loaning money not only 











man’s ability to pay, but his inclination 

and record as well. Some men afe 

thoroughly reliable in every way whil 
others are legally honest 

eliability the Chief Feature 

Comparatively fe mer ire pos- 

d of enouga v Ith to own three 

or four city blocks and if a good note 

depended upon this ow p, to be 

called good, few notes so ré 





garded and our present business credi 


system would be greatly paralyzed 
Confidence resulting from k ledge 
of man’s habits and character, his 
health and family relationships, his 
business connections and obligations, 
as well as his ability » pay, in tl 
past, present or future, plays a ve ry in 
portant part in extending credit. \ 
man with no property but a good busi 
ness and a fine record i ac 
ceptable note 

“Any note is better when a man 1 
fully satisfied with what he has bought, 
and though a man may ! ipparently 
‘Y il ( ld Y Wh 
there’s a sa So tha 
in ny 1oider 
is well satisfied with his contract, he 
will pay for it nd not . = tn o 

r id 

' ncollectible, 

“Then < the lest f ] 
the applica ro 
the right fe hich I 

wireme . Ty if 
stances i l 


5 


ee — 


ability to pay and are easily led to 
sign a note for a policy much larger 
han they should carry. Upon reflec- 
tion they find that the premium ig out 
of proportion to their income and begin 
to find excuses for not paying the pre- 
mium. Some people are easily led to 
sign a note for almost any amount and 
little do they realize what it means or 
what is expected of them. One test for 
ig whether a note is good or bad, 
is the amount of effort required in get- 

it. A man whose note is perfectly 


4 


good is usually more reluctant in sign- 
ig and in many instances would as 
i check as a note, but the ir- 


dividual] 


signs. 


is not so particu- 





lar what he 


“A short-time note is much better 


than one extending far into the future 
Many things may happen to render a 
poor—sickness or death, or busi- 

ness troubles which are unforeseen at 
time the note is given The man 

ay need to shingle his house or send 
oney to an afthicted brother. so we 
must take our notes to fall due at an 


early date, 30, 60 or 90 days. 

“Then, t 
with the application, or 
of the policy, the balance of payment 
always comes easier. We are put to an 
e-minute a man is examined 
t f or ten dollars with an 


0. if we collect 


part cash 
delivery 


upon 


is an excellent idea In 
stances, policies are placed in 
solely and entirely because 





en paid with the ap 


) yn 
“After we have accepted a note for 
—L | miun ve usually have two or 
ree weel in hich to investigate 


t’s record and ability to 





for? this 1 is reported to 

) and I ve cannot ask 

stions miscellaneously about an in- 

idua can in a tactful way ob- 

t i rmation necessary to prove 

note is good or bad Often a 

ink ith which wv i doing business 

uld be only too glad to supply us 
(Co é on page 9.) 





Frederic Apps, President. 


(Secured by Reserve) 


Agents’ Balances 


Boman ©, BORB 200500 cccsscccscseses 
January 1,1 
January 1, 1910........ 
January 1, 1911 ........ 


January 1, 1912.. 
January 1,1913 


Loans on Company’s Policies.... 


Deposited in Banks and Trust Companies................ 


STRAIGHT TO 


THE SUPT 





MICHIGAN STATE 


INSURANCE COMPANY 


HOME OFFICE:. 


MAJESTIC BUILDING, 


DETROIT 


Arthur Jones, Vice-President and General Counsel 


Financial Condition December 31, 1912 


ASSETS. 
First Mortgage Loans on Real Estate..............-.++5- $336,365.00 
(Loaned on Real Estate worth nearly $900,000.00) 
Municipal, Gas and Water Bonds...............ceeeeeeees 215,306.42 


Sekew wed awe hike te eed w a 12,132.86 
41,325.19 
10,371.88 


(Secured) 
RemewSE PH TROOOG oo cid 6 ccs ss cc cvecscvivccetccveces 5,130.86 
(Reserve charged in Liabilities) 
Interest due and accrued on Mortgage Loans and Bonds.. 10,306.77 
Net deferred and unreported Premiums................-. 24,871.49 
(Reserve charged in Liabilities) 
Furniture, Fixtures and Supplies. .........cccscccsecccees 11,200.14 
ee er err rT Trey rr $667,010.61 


LIABILITIES 


Reserve on Policies, including Disability Reserve 


Claims for Death Losses for which 
received ‘ ; 
All other Liabilities 
Total Surplus for Prot 


GAINS MADE 
Ga 1 Si plus ve 
Gain 1 Res 
Gain Wl Assets 
Gain in Premium Inco 
( l Ins ! ce 


Comparative Statement of the Progress of the Company 


Assets 
BS 176,967.44 $ 
228,964.67 


299,850.50 
392,394.32 


511,504.03 


» 3,827,177.99 
5,558,743.16 


8,064,172.90 
667,010.61 9,234,416.00 


Insurance Surplus for Protection 
in F f Policyh rs 


"500,500 00 & 
2,429.864.35 


A STORY OF EVER INCREASING SUCCESS. 








Lie 


AND 


tion of Policyholders 


Bit 051. 
198,778.41 
216,337.33 


240,031.56 
244,681.75 


255,699.45 


Jno. J. Oliver, Secretary. 


SURPLUS 
‘ates $400,176.14 
no proofs have been 
cWenvuen 6,000.00 
nin sieess bond eka 5,135.02 


255,699.45 


$667,010.61 

IN 1912, 
Ped maew ae sescce @ BOR 
137,436.69 
155,506.58 
58,464.15 
1,170,244.00 


57 $ 


148,554.00 
262,739.45 


400,176.14 
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DON’T TALK “GHEAPNESS” 


FIXED PRICES. 





QUALITY HAS 





Solicitors Make Mistake In Lessening 
Value by Offering Lowest 
Premium. 





J. L, Babler, vice-president of the 
International Life, of St. Louis, puts up 
a good line of argument in his “talk” to 
field men, urging them not to argue for 
cheap life insurance. He says: 

“Salesmen who harp upon cheapness, 
no matter in what line of business they 
are employed, make a fatal mistake. 
Only cheap people buy cheap things, 
and no man is so apt to enrich himself 
by dealing with cheap people as by 
catering to the best class. Good goods, 
good material, good commodities of any 
kind, good life insurance, command a 
fixed price. Not only is cheap insur- 
ance found in unreliable companies, 
but there is a cheap kind to be bought 
from the best companies; a kind that 
usually proves dear in the end, and is 
rarely suited to the condition of any 
man. We refer to term insurance. 

“But there is another side to the 
point of cheapness in term insurance 
that should be considered by the agent, 
and the point will hold good in low cost 
insurance of every description. It is 
the small commissions earned upon 
such business. There are lots of life- 
men who never think of writing an 
ordinary life policy, to say nothing of 
term insurance. They believe that 10 
or 20-pay life, investment bonds or en- 
dowments, are the best for the insured 
and for the agent, and experience indi- 
cates that they are right in so believing. 
There are fewer lapses in high-priced 
insurance than in the low-cost kinds. 
The man who has an endowment policy, 
or a 20-pay life, feels that he is accu- 
mulating something each year; that he 
has, in a manner, a savings account to 
which he adds materially by every an- 
nual deposit, and as the accumulation 
grows the incentive to increase it grows 
also. 

“Take two agents, say, one writing 
ordinary life, and the other 20-pay or 
endowments, and how will they stand 
at the end of the year in point of money 
to themselves? About this way: The 
agent writing ordinary life insurance 
will not make one-half as much as the 
one who has confined himself to 20-pay 
and endowments, although he will have 
worked just as hard. It is observable, 
too, that men who write high-priced in 
surance are the ones who usually write 
big policies. A man must first get into 
the habit of talking and feeling big 
things before he can put a big proposi- 
tion up to a moneyed man. Another 
thing, too, men who write high-priced 
insurance declare that it is much easier 
to sell than ordinary life, the fact 
doubtless being due to the inherent dis- 
position on the part of mankind to be 
influenced by a degree of selfishness. 
In other words, in selling an endow- 
ment policy, or even a 20-pay life, you 
show a man that there is possibly 
something in it for him while he lives, 
whereas the ordinary life plan appeals 
only to the sentimental side, which pro- 
tects the widow and the orphan after 
the death of the insured. 

“All men are selfish. Indeed, some 
keen observers claim that selfishness is 
the mainspring of all business, of all 
progress. That’s not saying, though, 
that men are not moved by the nobler 
qualities, such as love, family ties, 
pride, etc. The point is, life agents 
should be tactful enough to discover 
the vulnerable side of each prospect, 
then bear down on that. One thing 
certain, cheapness will not prove a 
fetching argument to a man able to 
carry a good-sized life policy. Think of 
this: Not one well-to-do man in a 
thousand will. wear cheap clothing.” 





Insurance Lecturers In Kansas. 





President E. W. Thompson of the 
Kansas Life Underwriters Association 
has taken up the project of President 


Sills of the National Association, for 
the introduction of lectures on life in- 
surance in high schools and colleges, 
and plans are under way for having 
such lectures given in the colleges and 
many of the high schoois of Kansas. 





PAID $10,000,000 IN DECEMBER. 
New York Life Gives Most to Living 
Policyholders—Causes of Death in 
902 Cases. 





The New York Life paid in December, 
1912, to living policyholders and bene- 
ficiaries in death claims, cash values, 
dividends and annuities $6,945,839.70. 
Of this amount $4,308,488.70 was paid 
to 5,656 living policyholders and $2,637,- 
351.00 was paid to beneficiaries of the 
902 people who died. 

The living policyholders received over 
one million six hundred thousand dol- 
lars more than the beneficiaries of the 
dead, which proves that people take 
policies in the Christmas month to have 
them mature in that month in the years 
ahead. 

The death causes of the 902 people 
who died in December follow: 

Heart disease, 108; Bright’s disease, 
98; consumption, 79; pneumonia, 77; 
apoplexy, 63; cancers and tumors, 55; 
accidents, 43; paralysis, 38; diseases of 
arteries, 35; diseases of digestive or- 
gans, 29; bronchitis, pleurisy, etc., 19; 
liver disease, 17; blood poisoning, an- 
emia, etec., 17; diabetes, 15; spinal dis- 
ease, 15; appendicitis, 13; typhoid fever, 
10; nervous prostration, congestion of 
brain, etc., 5; old age, 3; rheumatism, 
3; all other causes, 160. 

Over 10,500 applications for new in- 
surance were received in Decemberv, 
1912, by the New York Life, and over 
102,000 renewal premiums were paid. 
More than 112,000 people in all parts of 
the world thus took insurance in the 
New York Life Insurance Company in 
a single month. 





AMZI DODD DEAD. 





Former President of Mutual Benefit 
Life and Dean of New Jersey 
Bar Passes Away. 





Amzi Dodd, ex-Vice-Chancellor ot 
New Jersey, ex-president of the Mutual 
Benefit Life Insurance Company of 
Newark, and dean of the New Jersey 
bar, died yesterday at his home, 
Bloomfield, N. J., after an illness of 
two days from pneumonia. Mr. Dodd, 
who was 89 years old, attended the 
annual meeting of the Mutual Benefit 
Insurance on Monday, and caught a 
cold on that occasion which rapialy 
grew worse. 

Mr. Dodd was born on March 2, 1823, 
in Bloomfield. He was the son of Dr. 
Joseph Smith Dodd, a direct descend- 
ant of Daniel Dodd, who came to 
America in 1646. He was graduated 
from Princeton in 1841 with special 
honors. He then taught school in 
Virginia, and afterward entered the law 
office of Miller & Whelpley, at Morris- 
town, being admitted to the bar in 
1848, 





JOHNSTON & CLARK MAKE RECORD 





Detroit General Agents of Mutual Bene- 
fit Produce Over $4,500,000—Ten 
Leading Agents. 





Paid-for business of 1912 of the De- 
troit Agency of the Mutual Benefit Life 
Insurance Company, of Newark, N. J. 
Johnston & Clark, general agents. $4,- 
515,000 upon the lives of 2,247 persons. 
The ten leading agents in the agency 
produced a total of $2,286,000 of paid-for 
business. These ten leaders were as 
follows, in the order named: George H. 
Beach, Detroit, Mich.; Monroe Rosen- 
field, Detroit, Mich.; Carroll H. Perkins, 
Grand Rapids; Eugene Brockway, Flint; 
T. Y. Sebring, Kalamazoo; Thatcher W. 
Root, Detroit: Raymond Russel, De 
troit; R. R. Senseman, Detroit; F. A. 
Smart, Detroit; Harry W. Moore, De- 
troit. . 





The Forty-Sixth Annual Statement 


-+..OF THE.... 


Equitable Life Insurance 
Company of lowa 


HOME OFFICE: 


1867 1913 





Equitable Bidg., Des Moines, lowa, 


JANUARY 1, 1913 
ASSETS, DECEMBER 31, 1912. 





RIGGE Te IE, 0.045 cc bevcavecessar eth elas bcerive sia Sawin re espa $469,982.15 
Loans secured by first mortgage on Real Estate................ 10,322,440.14 
Policy Loans and Premium Notes................ fenawaceceeres 1,066,146.83 
Bonds, Warrants and Tax Certificates. ..0...ccccvccssccccccces 58,277.64 
Ce WE Se Oe Ms obo. cecsewescetcdecs rer errr ey eee 80,361.13 
Bills receivable and Agents’ Balances........ hats week eee aad 35,026.92 

Total Ledger Assets............ vebsonsseeuene pkauseewenseee $12,032,234.81 
es Se IE I 5s wav v6cc0se60bhreebeessatnecdceeye te 295,087.24 
Premiums due and deferred........... ieneens re ei er 175,430.14 

ID ick a ertwa sd kaviw sieweswne pitabdauwiarsastueees $12,502,752.19 
i ND Se ID a tiniisenneieeceen edb ue dee enanisieeeoks 71,027.18 
EE I I RR: hs oss sn bob 0 w binwew b0b4 be ewese ds oicex $12,431,725.01 
Se WN ING 69:0. 50a s Skk.b, cc kse See cin S wa eee eccs SOE 1,230,960.94 

LIABILITIES. 

eg ee ry ee $10,523,894.31 
ee Shin .0.50'o 0 as ASD OWNEA AREA Che mound 24,800.85 
Supplementary Contracts (mot due)............ceeccecccecccees 26,153.45 
Matured Endowments ........... EN Ee eee eet en ae 2,330.44 
a SE err ne re an ee 3,683.43 
Accrued Commissions, Medical fees and Taxes.................. 77,147.26 
oid cea i cise ahaa db ebiao 0 -bsneeeu nace 470,399.11 
nc cnt singe eeen as bebd ses awed edaaeeneee 6,864.00 


Unassigned Funds and Capital Stock.............cccccceccceees 1,296,452.16 


5:56: teark both dee natin ple ewe Ws +e Ada $12,431,725.01 
INCOME 1912. 

IE SD ois ns carsiacdin cect ancceesaasd eee eee rene we reree $2,302,300.72 
UNE IN MII sup 0a ee ase 9 rh 4 wes DATE Riek saan aeons 635,748.96 
Be ED 5.0500 awinnc need denne cewdhe bn siedd ead $2,938,049.68 
DISBURSEMENTS 1912. 

I Rs ois occa cnainnds ose 500 00S bbbbadéb0cneeeenee $301,173.39 
Endowment and Surrender ValuesS..........ccccccccscccssececes 363,536.67 
OP OP I i nace non bcsestbacdavestncsdaenewss 289,412.30 
ee I iis clas anita pn kidd aan ioe Waa we ecaoacoe $954,122.36 
Taxes, Fees, expenses and all other disbursements.............. $787,695.01 
ee I iva i ks occcceancdadoracdead caren eceoueuse $1,741,817.37 
SORES POE TO iin ain ksi. sivcvkkesce ede neds cd dceccsvne $1,196,232.31 


OFFICERS 


F. C. Hubbell, Vice-Pres. 
H. D. Thompson, Treas. 
Fred L. Wells, Med. Director 


INSURANCE ACCOUNT. 


ee ee nn ne ee $57,212,054.00 
ee er re nr 14,415,298.00 


H. S. Nollen, Vice-Pres, 
Mervyn Davis, Actuary 


J. C. Cummins, Pres. 
Charles A. Snyder, Sec. 


MEE, sc b.d anon in dnaeele San teneeeesess aweese dbase edosasaeae nce $71,627,352.00 


Rr eee ree oe ree ee 4,301,025.00 
i ee EN SR, CUS 5 oc nnw slew ewseeewadeka ane was ences $67,326,327.00 
SE EE 6-6 0-d0 sk once AM ehaaae head ene aia adeeb nes 10,114,273.00 
DEPOSITS. 

Securities on deposit with the Auditor of State of Iowa, December 
Si, 1912, to protect Gil DOTS FRGIEOTS..0.. cccccccccsccccccecsces $11,031,302.75 
MISCELLANEOUS. 
The amount of insurance written during 1912 was, 41.4 per cent. 
greater than the amount written in 1911..................... 
Insurance Gained to Amount written 1912.....................- 70.16% 
Insurance in Force to amount written since organization 
EE: NID sons ale dig be ASO eee ere OMe Nea ea On sass 61.70% 


Interest and Rents earned on Mean Admitted Assets in 1912.... 5.58% 


re I, i oo ho 50s ccd een db wccccwccccescee 82.56% 
Per cent. of death losses incurred to expected in 1912............ 38.93% 
Average per cent. of death losses incurred to expected for ten 
MINE i ohio te bua omen ack Siieda aoe Ak & thew ek WH Araseat ave a 49.00% 
Total paid policyholders since organization and admitted assets 
BG vk wid: an owwaw ace ck ieu aed es sek ss-05-0-11040008 $19,735,847.77 
Total received from policyholders since organization............ 19,405,443.72 
COMPARATIVE STATEMENT 
Admitted Assets Year Insurance in Foree 
4,171,348.00 1904 24,275,575.00 
5,611,843.00 1906 30,874,310.00 
7,672,174.00 1908 39,106,636.00 
9,941,907.00 1910 50,619,360.00 


1912 


12,431,725,00 


67,326,327.00 
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HINTS TO BUSINESS GETTERS 





Giving his personal ex- 

Everybody perience recently in The 

is a Live Prudential Record an 

Prospect. agent said: “Not long 

ago, while in my den- 
tist’s chair, I had time to think a little, 
and the thought struck me, ‘Here’s a 
prospect leaning cver me now.’ As soon 
as my good dentist had finished his 
work, I asked the amount of my Dill, 
and while counting out the money I 
said, ‘Doctor, are you carryinl all the 
insurance you need at the present 
time?’ He flushed up a little and re- 
plied, ‘Well, I’il tell you. I am insured 
in the Blank Insurance Company in the 
amount of $3,900. I have often thought 
I'd like to make that $3,000 look like 
$5,000 by taking out $2,000. To tell you 
the truth, three of my recent patients 
represent your company; I can’t buy 
insurance from all of you.’ He hesi- 
tated a moment, looked out of the 
window in deep thought and suddenly 
turning to me, he said, ‘In view of the 
fact that you have brought the subject 
to my attention and paid me some of 
your good money—well, anyhow, I 
guess an application is coming to you.’ 
I wrote the doctor for $2,000. 

“You see, your doctor, your dentist, 
your grocer and butcher—in fact, every 
insurable person—is your prospect.” 

es ¢ s 

John F. Dryden, founder 

Senator of The Prudential and its 

Dryden’s president for thirty years, 

Advice. once made this signifi- 

cant statement when talk- 

ing on the best way to succeed in busi- 
ness: 

“Work unwearyingly and never lose 
your courage; have an abiding faith in 
yourself and your future. Educate 
yourself in all that pertains to your 
calling and determine to excel each 
day in the work you have to do. Love 


and respect your work, for success is 
possible in every useful occupation, and 
be loyal to your employer. Do not un- 
dervalue material success; but deter- 
mine to be more, rather than to have 
more. The founiations of every real 
success in life are industry and every- 
day mortality.” 





Young man, does it ever 
A Big Truth occur to you, now that 
for the you have commenced to 
Young Man. work, that you owe 
something to your father 
and mother for twenty-one years of 
board, lodging, clothing and education? 
Of course, the above items do not cover 
the whole of your indebtedness. Your 
mother has lavished love on you in 
such unmeasured ways that you would 
be eternally bankrupt if you were deb- 
ited with that item; so we’ll cut that 
out, and stick to the strictly commer- 
cial side. Just figure out on a very 
modest basis, how much you cost dur- 
ing twenty-one years. Put it down 
something like this: 
1,100 weeks’ food, at $2 per week.$2,200 
1,100 weeks’ lodging, at $1 per 
(is etedaade bebe dibied eh aen 1, 


week 
21 years’ clothing, at $30 per year 630 


BOD nso ncesvenvceseressvawes $3,930 


The above figures are ridiculously 
small, but let it go at that. If you have 
the right spirit, the manly determina- 
tion to do the fequare thing, you will 
own the debt. Now, what are you go- 
ing to do about it? Well, here is a 
suggestion. Your father is now be- 
tween forty and fifty years of age. In 
ten or fifteen years he will probably not 
be able to earn as much as he does to- 
day. Take out a 10-, a 15- or a 20-Year 
Endowment Policy on your own life, 
making your father or mother, or both, 
beneficiary at the end of the endow- 



































SIXTY-FIRST ANNUAL STATEMENT 
OF THE 
Massachusetts Mutual Life Insurance Company 
Springfield, Mass. 
Year Ending December 31, 1912 On the basis of Paid-up Insurance 
INCOME 
MRS. cui , Geis see eaieea seen stele cnmmkews $10,238,580 
Interest, rents, and all other income.........---+----- 3,551,703 
Te EE occ keke aod siuwaw aaa a anes.<o% $13,790,283 
‘ DISBURSEMENTS 
Death claims and matured endowments, -.. . . $3,423,963 
Surplus returned to policyholders in dividends, 1,844,690 
Surrendered and canceled policies, ...-..---- 1,152,579 
: Total payments to policyholders and 
OIE, oo 5 oc sso wine 0,010 $6,421,232 
All other disbursements,....-..-.-.--+---- 2,285,440 
Total disbursements...............- $8,706,672 
Total Assets, . - - - - $69,525,955 
Total Liabilities, - - - - - 64,594,215 
Surplus December 31, 1912, . - $4,931,740 
New insurance paid for in 1912, - - - $39,191,484 
Insurance in force (including paid-up additions) 
December 31, 1912, under 134,186 policies, $306,595,306 
GAINS 
In assets, . . - : - - - $4,795,313 
In dividends to policyholders, - - - ° 105,192 
In new insurance, . - - . - - 4,268,812 
In insurance in force - - . - . - 22,935,036 
JOSEPH C. BEHAN, Superintendent of Agencies 





ment period, or in event of your earlier; 

death. Do not reserve the right to| 

change the beneficiary. Or, better still, | 

arrange for a Monthly Income Endow- 

ment, with father and mother named 

EY) the beneficiaries.—Missouri State 
* * s 


THE 
FIRST MUTUAL 


Chartered in America 





When life men get to- 

He Thought gether swapping experi-| 
He Had ences, jt is amazing the 
The Limit. opportunities that are! 
revealed for getting 

business. Not only in respect to new 
ideas or new methods, but in the most 
ordinary and commonplace ways, agents 
seem very often to overlook opportuni- | 
ties that one would think would be fore- 
ed on their attention. An incident of 


MUTUAL LIFE 


INSURANCE CO. 
BOSTON, MASS. 


this kind was told of by an agent re-| | Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 


cently. He said: 

Once, in canvassing in a home where 
I had gone to collect on a policy already 
in force, I brought up the subject of 
more insurance. The insured informed 
me that he had but $1,000, which was 
the first policy he had taken out. Later, 
as his financial condition improved, he 
had taken a $5,000 policy, and still later 
another one of similar amount, but both 
with other companies. I asked him how 
it was that he had not given the in- 
creased amount to one of our agents, 
and his reply was that while the agent 
called every three months to collect his 
premium the had failed to canvass him 
further and the insured thought that the 
company did not care to issue him any 
more insurance. So when he was can- 
vassed by a representative of another 
company he gave the insurance to him. 


offers the very best possible 
security, with a safe, 
equitable contract 


FINANCIAL STATEMENT 





Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 





EDWARD W. ALLEN, Manager 


LATHROP E. BALDWIN, Manager 


NEW ENGLAND 


Assets Jan. 1,1912..... $58,440,118.63 
Liabilities............... 63,858,811.65 
entices cocteseuce 4,681,306.98 


J. G. Wildman, Asst. Secretary 


220 Broadway, New York 


Texas, has secured control of the 
Southland Life of that city. 


141 Broadway, New York 





Harry S. Seay, a lawyer of Dallas, 200 Fifth Avenue, New York 





CHARLES H. STRAUSS, General Agent 




















Life Insurance and Texas 


Texas has more than four million poomse. made up of 
home grown population and the best selections from other 
states. They are a progressive people and they are buying 





life insurance—about seventy million dollars a year. 
More than a hundred thousand suitable subjects in 
the state are uninsured, and several times that number 


inadequately insured. We want ten or a dozen more good 
field men to tell them about the Southland Life. Address-- 


JAS. A. STEPHENSON, President DALLAS, TEXAS 








STATE MUTUAL ure insurance company 


JOHN W. MADDOX, President 
Rome, Georgia 


Offers to good producers some excellent territory in Georgia, Alabama, 
Arkansas and Florida, where the Company is well and favorably known 
and where your success will be measured by your work. 

Uf interested, take Head Office 


pie er fak, A.B. UTTER, Agency Manager, nome’ Geavcia 

















PAN-AMERICAN LIFE INSURANCE COMPANY 


NEW ORLEANS, LA. 

Cc. H. ELLIS, President 
Has just completed a most successful business year. Its first nine months’ work 
shows a phenomenal record achieved in the Insurance World. Send for our Financial 
Statement as of January Ist. The Pan-American Life Insurance Company has a 
few openings for ambitious, energetic, live Life Insurance Men of character and 
ability. For further particulars address: E. G. SIMMONS, Vice-President, 

WHITNEY CENTRAL BUILDING, NEW ORLEANS, LA. 














Increase in Surplus in 
Two Years Over $50,000 


Insurance in Force 
Over $14,000,000 


GUARANTEE LIFE INSURANCE CO. 


HOUSTON, TEXAS 


An excellent proposition awaits a few live managers 
who can produce the business 


Write the Home Office at Once 
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REAPING A LONG REWARD 


A TIME TO THINK OF RENEWALS. 





Its a Great Business That Continues to 
Pay An Agent Long After He 
Has Quit. 





The average life insurance man don’t 
stop to think what a wonderful busi- 
ness he is in and how the returns pile 
up, so that year after year he may 
continue to reap his reward although 
he may have quit the busimess entirely. 
This thought is voiced by Robert J. Mix, 
metropolitan manager of The Prudential 
who says: 

“Every day or two, I draw a check 
for a renewal commission to send to 
some man who perhaps, four or five 
years ago, soon after I joined the Pru- 
dential family, gave me quite a run of 
business, but who has been neglecting 
life insurance work for a long time. 

“Bvery time I sign a check like that, 
the thought comes to my mind ‘Why 
4n the world: did that fellow quit writ- 
ing business? I should think that every 
time he receives one of these renewal 
commission checks from me, he’d say 
to himself, “Well, that was a good game, 
wasn’t it? I’m still reaping the reward 
for the labor I expended way back there 
in 1908, ’09 or ’10! I believe I’ll get at 
it again!”’ 

“A few days since, I said something 
like that to a good man who belongs 
to the above described category, and 
this is about the way he replied, ‘Mr. 
Mix, that’s dead right—I’ve tried a num- 
ber of ventures, and I’ve made money, 
but I never tried anything which gave 
me as gratifying returns as I received 
from my life insurance work! It was 
the most satisfactory business that I 
ever did!’ 

“Now, the man that told me that was 
a cool, level-headed fellow with a whole 
lot of mentality and a whole lot of abil- 
ity, and he meant every word of what 
he said! 

“T tell you again, you and I are lucky 
at this beginning of a new year to be 
in the life insurance business! Now 
and then, we get a bit down in the 
mouth, and we get a little sore on the 
job, and we're inclined to think that 
we have all the trouble there is, but, 
way down inside of us, we know better 
than that! We have fewer troubles— 
and are much better off—than the big 
majority! I don’t believe there’s a job 
on earth that pays a man better for the 
effort expended or that brings him in 
any quicker returns! I’m talking now 
about real effort—not about going 
through the motions! You can’t just 
‘go through the motions’ in any kind of 
business and make any money or 
achieve any sort of success that’s worth 
talking about! 

“It does me good to get up against 
the life insurance man who has been 
wise enough to look ahead—who has 
been able to rise above the petty an- 
noyances (or the big ones) that attend 
the day’s task and has pictured for him- 
self the years to come when those re- 
newal commission checks will begin to 
come thicker and faster and continually 


help to make his life easier and hap- 
pier! You won’t find a better contented 
or @ more independent citizen in old 
New York than the successful life in- 
surance agent who has been working! 
for years under @ commission and re 
newal contract! I know what I’m talk-} 
ing about, because I’m in that boat my-| 
self—I know that when a fellow starts) 
the race the goal seems to be a long) 
way off—but every man knows that! 
time flies—that persistent plugging} 
along every day for all you’re worth| 
means increased strength and increased | 
prosperity and, before you know it,| 
you're getting further and further along} 
up Easy Street! 

“Such thoughts as these, my friends, | 
are perfectly right and proper-—and 
should be vastly encouraging to every 
one of us as we stand at the threshold | 
of a new year—a year that’s going to} 
be full of opportunities and full of con-; 
quests for the man with enterprise and| 
ambition—who works! 

“Remember those renewal comumis- 
sions! How they mount up with the} 
years, and, oh, how good they taste! 
You'll surely draw them—if you do the| 


? 


business! 





MICHIGAN STATE LIFE’S GROWTH. | 





Now Has Approximately Nine and a 
Quarter Millions in Force—Gains 
in all Departments. 

The Michigan State Life, of Detroit, | 
in what was by far its most success- | 
ful year, wrote during 1912 paid for 
life insurance th brought its total in-| 
surance in force up to the substantial 
sum of $9,234.416, a gain over the pre-| 
vious year of nearly one and a quar- 


ter millions. - 

The company showed increases all] 
along the line, its assets reaching the | 
total of $667,910, a clear gain of $155,-| 
506.58 for the year. The reserves held} 
for policyholders including disability | 
reserve, is $400,176.14 an increase of 
$137,486.69 and the surplus for the pro-| 
tection of policyholders amounts to 
$255,699.45 a gain of over $11,000.00. | 

A abulation of the increasing | 
growth of the Michigan State Life] 
shows the s dy climbing proces 
that the company is enjoying under 
the administration of President Fred- 


eric Apps and Secretary Jno. J. Oliver. | 
In five years the assets of the com-} 
hundred per| 


pany have increased five 


cent. 





| 
The Great Republic Life of Los An-| 
es, Cal., has applied for a license to} 


commence business having completed 
the sale of stocl General A. R. Chaffee, 
U. S. A., is president and F. M. Cruzen, 


n experienced life insurance man, is 
vice-president, 

P. H. Zurfleih has been appointed 
agency director of the Scranton Life 
with jurisdiction over eight counties in 
northeastern Pennsylvania. Mr. Zur- 
fleih was formerly connected with the 
Dime bank and the Title Guaranty & 
Surety Co. having been in different 
departments for the Title and also 
representing it in extensive territory 
in the West. 











CHARTERED 1848, 
JOSEPH A. DF BOER, President 


report. 





National Life Insurance Company 
MONTPELIER, VERMONT 


This strong company, with an established reputation for fair 
dealing and low cost but high grade service, issuing unsurpassed 
policy contracts and having the record of advancing dividend seales 
four times in the last four years, offers to the agent who knows 
and will act peculiar opportunities in field work. 

If interested, send for the Company’s sixty-second annual 
Correspondence solicited. 


EDWARD D. FIELD, Superintendent of Agencies 


PURELY MUTUAL 
OSMAN D. CLARK, Secretary 











his money. 


34 Nassau Street - - - * 


SOLICITING INSURANCE FOR 


The Mutual Life Insurance Co.of NewYork. 


IS ONE OF THE MOST LUCRATIVE OF CALLINGS 
Are you in the business to stay? 


The oldest Company in America, which began business seventy 
years ago, is bigger, better and stronger now than ever before, and 
will be still bigger, better and stronger seventy years hence; 

Not the Company which YOU must introduce, but the Company 
which introduces YOU wherever you go; 


FOR TERMS TO PRODUCING AGENTS, ADDRESS 


GEORGE T. DEXTER, 2d Vice-President 





managed, 


Asi Choose a Company good enough 
for you to stay WITH, and strong enough to stay with YOU, dur- 
ing your whole career; 


Ihe Company whose better selling policies earn most for you in the 
way of commissions; 


The Company which furnishes the insured the largest protection for 


New York, N. Y. 
—————— 


Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CO. 


By the State of Texas, July 2, 1912 


“The affairs of the Company are most ably 
all its records are in excellent shape. 

“The treatment of policy-holders has been fair and equitable 
and claims have been promptly paid. 
that the Company enjoys the confidence of the insuring public, 
a confidence apparently well deserved.” 


and 


Evidences are not lacking 














The Emblem of Sound Insurance 


ALBERT M. JOHNSON 
President 


attractive issued. 


FOUNDED 1868 


National Life Insurance Company 


Of the United States of America 

; Home Office: 

National Life Bldg., Chicago 

THE COMPANY THAT GIVES AGENTS EVERY CONSIDERATION 
Honorable and industrious men with or without experience in Life 

Insurance ate solicited as Field Representatives for this Company. 

There are few companies as substantial and none with more desir- 

able contracts for the rightmen. Our policy ontracts are the most 


Address ail communications to ROBERT D. LAY, Secretary 
CHICAGO’S OLDEST AND STRONGEST COMPANY 








CAPITAL 


Management. 


W. E. SMALL, President 
$1,000,000 


Georgia Life Insurance Company 
OF MACON, GA. 


SURPLUS $500,000 
LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 


First Class Openings in bothBranches for PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 








Peo 











BERKSHIRE 
LIFE 
INSURANCE 
COMPANY, 
Pittsfield, 
Mass. 








Liberal Contracts to Productive Agents 


[f unattached and interested, kindly give 
us your name, age, address, state experi- 
ence and furnish references, and a proposi- 
tion for an agency, if in authorized territory, 


will be submitted. 


W. D. WYMAN, President 


W.S. WELD, Superintendent of Agencies 








—— 














For particulars, address 


BINGHAMTON, N. Y. 


FREDRIC W. JENKINS. President 


Seize the opportunity and 
Make a contract with one of the best 
Life Insurance Companies in America. 
Investigate for yourself, then 
Consider our proposition. 


C. H. JACKSON, Supt. of Agencies 








Security Mutual Life Insurance Co. 























January 23, 1918. 
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LAFAYETTE LIFE RESTRAINED. 





Court Points Out Objections to Direc- 
tors Acting in Double Capacity— 
Demurrer Overruled. 





Judge Henry H. Vinton in the 
superior court of Indiana hag over- 
ruled the Lafayette Life Insurance 
Company’s demurrer to the policyhold- 
ers’ complaint for injunction and con- 
tinued the restraining order in force 
until such time as the, controversy shall 
be finally decided. Judge Vinton de- 
cided that the allegations of the com- 
plaint were sufficient to constitute a 
cause and he therefore overruled the de- 
murrer. He further ordered that the 
plaintiffs be given access to the books 
of the Company under proper circum- 
spection, but that the list of policy- 
holders’ names be guarded and not be 
used for any purpose harmful to the 
Company. The suit which has been 
pending for several weeks is one in 
which certain policyholders brought 
suit to prevent the directors changing 
the Company from a mutual organiza- 
tion into a stock company. 

The court said: 

“The policyholders are entitled to 
have the proposed contract considered 
by directors who have no _ interest, 
but the interest of the Company for 
which they are acting as the directors. 
If this. was a proposition to re- 
insure between two companies, where 
the holders of the properties were 
free to act, as the representatives of 
the members whose properties they 
hold, quite a different question would 
be presented. If the reinsuring com- 
pany was really a third party, in 
which a majority of the directors, at 
least, had no pecuniary interest, then 
they would be free to direct the vote 
of the proxies, and act solely in the 
interest of those whom they repre- 
sent. The defendants have argued 
this case as though this question was 
not presented. The complaint states 
sufficient facts, properly stated, to 
constitute a cause of action, and the 
plaintiff is entitled to the relief, as 
prayed for in the complaint, and the 
demurrer to the complaint, for want 
of facts, is overruled.” 





QUALITY OF SETTLEMENT. 





(Continued from page 5.) 

with the required information. His at- 
titude and deportment will mean a 
great deal and if we are generally ob- 
servant, with our eyes and ears open, 
we will have an abundance of informa- 
tion which will prove to our satisfac- 
tion the quality of the note we have 
taken, but the matter of investigating 
the maker of a note who is not well 
known to us, must be carefully and 4n- 
telligently done, as it is indeed an im- 
portant part in the selling of life insur- 
ance on the credit basis. 

“Nearly every man entering the life 
insurance business finds the taking of 
bad notes a stumbling block and if he 











Michigan 
State Life 


DETROIT 


FREDERIC APPS - - President 


Salary and Commission to 





personal producers in Ohio 





and Michigan. Renewals 





ADDRESS 
HOWARD C. WADE 


Superintendent of Agencies 




















does not learn how to use the credit 
system successfully in the very first 
part of his life insurance career, he is 


likely to accumulate a great deal of | 


worthless paper and see his own net 
profits reduced to a very low figure.” 





UNION MUTUAL LIFE’S GOOD YEAR. 





Portland Company Writes Large In- 
crease in Business in Its Sixty- 
Third Year. ~- 





The Union Mutual Life of Portland, 
Me., experienced an excellent year dur- 
ing 1912 writing $6,206,751 of new in- 
surance which was an increase of $964,- 
505 over the previous year. As indi- 
cating the popularity of the company in 
its home territory, it wrote $1,056,804 
in the State of Maine alone, an in- 
crease of $36,775 over 1911. 


The company’s total insurance in 
force at the close of 1912 was $63,491,- 
853. There was paid to policyholders 
during the year in the form of divi- 
dends, endowments and surrender val- 
ues, the sum of $1,046,826, all payments 
including death claims totaling $1,816,- 
115. The total payments since organ- 
ization have been $47,829,396. The com- 
pany’s gross assets are now $18,759,922. 

At the annual meeting of the direc- 
tors of the Company President Fred E. 
Richards and Vice-President Arthur L. 
Bates were re-elected. This makes 
President Richards’ twentieth consecu- 
tive election as head of the company. 





AMONG THE COMPANIES. 





National Life Insurance Company of 
Vermont has decided to cease writing 
non-participating insurance after Jan- 
uary 1, 1913. 





Federal Life of Chicago reports that 
so far this year 6,140,000 applications 
have been received, against 3,650,000 
last year, and in first-year premiums, 
$127,000, against $66,000 last year. 





Reliance Life, Pittsburgh—Judge Reed 
Month—December—was reported as the 
best in the history of the Company. 
It surpassed the same period last year, 
in both written and paid, by good 
margin. 





Life insurance riders, in effect, a 
“persistency fund” proposition, are not 
approved by the Alabama department. 
They are little else than pure banking, 
says Insurance Commissioner Brown, a 
class of business not contemplated by 
the State charters. 





Pan-American Life, New Orleans, La., 
closed a contest for business December 
31, which the Company reports pro- 
duced a record volume of new business. 
There were six cash prizes, the largest 
being $150 in gold, awarded for the 
greatest amount of paid for and accept- 
ed business during the last three 
months, 





Illinois Life, Chicago—Vice-President 
R, W. Stevens regarding the business 
for the past month and outlook for 
the year’s returns: “From present in- 
dications our new business for Decem- 
ber will not only be better than a million 
and a half, but practically all that is 
issued between now and December 31 
will be paid business, since most of 
the applications are being accompanied 
by checks covering the first premium. 
Due to the special efforts we have been 
making this year to eliminate the waste 
of time, labor and money in the pro- 
duction of new insurance the percentage 
of paid-for to issued business will be 


‘larger than ever before, and the per- 


centage of declensions to applicants ex- 
amined will be less than- ever before, 
so that notwithstanding the falling off 
of nearly two millions in examined 
business for the year as compared with 
1911, the Company will show more paid- 
for business for 1912 than was secured 
in 1911.” 
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The Daily Average of the Company’s 
Business during 1911 was: 
526 per day in Number of Claims Paid. 


6,432 per day in Number of Policies 
Issued and Revived. 


$1,524,268 per day in New Insurance 


Issued and Revived. 

$233,386.44 per day in Payments to 
Policy holders and. Addition to Re- 
serve. 


Increase of 


$125,468.73 per day in 
Assets. 
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The Life Insurance Company of Virginia 
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The PIONEER Southern Industrial Life Insurance Company 
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Real Help For The Agent 


W* have just placed a contract for advertising that will 
reach one out of every three farmers in Ohio, the 
Direct leads 


will be secured for agents to develop. Ali your time can be 


most prosperous farming State in the Union. 


devoted to closing business. We can use a few more live 


men—real producers—in this work. 


THE TOLEDO LIFE INSUR ANCE CO 


601-619 Nicholas Bldg. - - Toledo, Ohio 











FEDERAL LIFE 


Insurance in Force 
Capital, piece and Reserves - 





$20,000,000.00 
3,000,000.00 


An enterprising, pre gressive , 12 year d Life Insura ( pany is#uing all standard ms 
of term, non-participating, annual and deferred dend - 
Accident and He: alth Department omg bei ing inaugurated. 
Exceptional opportunities for men of al y desiring t PERMANENT « neet 
If interested address 
ISAAC MILLER HAMILTON, President 
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Just Insured for $150,000; Near 


York, accompanied by his wife, had a_ twelve 
inllars 
narrow escape from death when a tax- “oars 


an open excavation at Canal and Cen- gixty 
tre streets. 
of the taxicab went down into the hole 
Mr. Miller and his wife were thrown leading companies as to the carrying 
forward through the front window, and out of the benevolences of life insur- 
both received cuts and bruises. ance.” 


Death. (Continued from page 1.) 





Just ten hours after he had had his 


life insured for $150.00€ Arthur §8. in the amount in force at the end of a 
d ear. 

Miller, secretary and treasurer of the “In 10 years we have paid to the 

Bankers and Building Bureau. of New policyholders six million eight hundred 


"s ($6,812,704), an 
hundred eight thousand five 


When the forward wheels 
Trust Co, compares favorably 





PITTSBURGH LIFE CELEBRATES. 


ity of the insurance being written by 
company is shown by the increase 


thousand seven hundred four 
1 to beneficiaries 
. . . : of those who died six million seven 
icab in which they were plunged into : , ys ter 
lollars ($6,708,560); therefore it 
is evident that the Pittsburgh Life and 
with the 
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CASUALTY SITUATION. 





There is much food for thought in 
the comments made by President John 
T. Stone, of the Maryland Casualty 
Company, on conditions in the various 
No com- 
pany executive is a closer student of 
the business than Mr. Stone, and fur- 
thermore, some of his prognostications 
in the past have been quite accurately 
fulfilled. 

Last year he warned against a con- 
tinuance of those practices in the per- 
sonal accident branch with which all 
underwriters familiar, .yet con- 
cerning which they were unwilling to 
act. This year Mr. Stone reiterates 
that warning and says that under pre- 
vailing conditions and practices among 
the companies, a net loss on this busi- 
ness is to be expected. 

Considering the demand for accident 
insurance there seems to be no reason 
why all of the companies are not mak- 
ing an excellent profit on this branch. 
No reason, that is, beyond the inabil- 
ity of the companies to come to an un- 
derstanding in the elimination of feat- 
ures in the policies that are admittedly 
objectionable. In plate glass and one 
or two other lines also, the chief ob- 
stacle to a very favorable year’s busi 
ness, tor all or at least a majority of 
the companies, was the unwillingness 
of the companies to unite on uniform 
practices known to be sound. 

Still another pbase of the same situ- 
ation is shown in other lines. In bur- 
glary insurance, for instance, many of 
the companies are evidently only about 
standing still in the matter of premium 
intome. The new companies springing 
up are the chief element in competition 
for this and other business, the old 
companies being compelled to sacrifice 
something to the keen and insistant 
appetite of the youngsters. 

With a better organized system of 
soliciting business and more intensive 
cultivation of each agent’s territory, 
there should be business and to spare 
for all companies in all lines. There 
is a permanent and growing demand 
for indemnity of every description, but 
much of this demand seems to be ig- 
nored in favor cf the business that is 
already on some other company’s 


lines of casualty insurance. 


were 





books. There is small profit in taking 
business from the other fellow, when 
you do so by ‘utting a rate that per- 
haps has already proved disastrously 
inadequate. 





TOO MULCH JOHNSON. 





Even the most ardent supporters of 
Fire Commissioner Johnson of New 
York, must at times hesitate to follow 
him, even mentally, in some of his per- 
formances. He has just figured out 
that there were 35 per cent. less fires 
from January 1 to 20 this year than in 
the same period last year. He promptly 
applies this information taken from the 
records of the fire department, to prove 
the efficacy of nis “arson exhibit” and 
the great and iastant benefit he has 
conferred on the city. 

It is litthe more than two weeks 
since Mr. Johnson opened his arson ex- 
hibit, yet a comparison between this 
and last year from January 1 to 20 
shows a decrease in the number of fires 
of 35 per cent. Could anyone but a 
superb egoist imagine that he had by 
any performance reduced the number 
of fires by 35 per cent? Not even Mr. 
Johnson himself had claimed that 35 
per cent. of the fires were incendiary 
and possible to be checked by public- 
ity. 

To credit oneself with all fortuitous 
and propitious tappenings and to call 


them logical consequences is mere 
twaddle. The unprecedented mild 
January, when fires for heating pur- 


poses have been either banked to keep 
a minimum of heat or what is more 
common been aliowed to go out, be- 
cause not needed, this is sufficient to 
account for the lessening in the num- 
ber of fires. 

The fire insurance business is of one 
mind in wishing Commissioner John- 
son well in his crusade against arson. 
But it regrets that he does not go 
about his work with more regard for 
the facts and less for personal pub- 
licity. 





When a man dies nowadays the first 
thing that is asked is, ‘‘Was he insured, 
and for how much?” The papers also 
generally wind up the obituary notice 
with the amount of the insurance. Soon 
an obituary notice will read something 
like this: “Peter Jones died and leaves 


a wife and two children. The loss fully 
covered by insurance.’ Or, if the dead 
man is not insured, it will read about 
as follows: “John Smith is dead. He 
leaves a wife; total loss, no insurance.” 
Burlington (Kans.) Independent. 





Secretary of State Cyrus B. Brown, 
of Alabama, who presides over the in- 
insurance department of the State, says: 

“Several mutual aid companies, oper- 
ating on the assessment basis, did not 
survive the end of the year. This class 
of company is now finding it hard to 
make good.” 





According to figures prepared by Mr. 
Boies, statistician of the Association of 
Life Insurance Presidents, forty-eight 
States in one year collected in taxes 
from the insurance business $15,909,- 
047.31, and the expenses of the Insur- 
‘ance Departments were only $1,027,- 
699.17. 





Alvin E. Hebert is the new secretary 
of State and insurance commissioner 
ex-officio of Louisiana succeeding E. J. 
O'Brien. 





LEGISLATION AT ALBANY 


STATE INSURANCE MEASURE UP. 








Provisions of Federation of Labor’s Bill 
—Commissioner Ellison’s Report— 
Other Legislation. 





(Special to THE EASTERN UNDERWRITER) 

Albany, Jan. 22.—The Senate Insur- 
ance Committee yesterday decided to 
report favorable several of the bills 
presented by the insurance department. 
Among these measures. are the bills 
bringing rating association under de- 
partment supervision, the agents and 
brokers license and public adjusters 
measures. Willis O. Robb, Superin- 
tendent Hotchkiss and former Deputy 
C. S. Fowler were heard on the bills. 

The measures in the way of insur- 
ance legislation introduced during the 


present session are the workmen’s 
compensation bills. The Senate and 
Assembly insurance committees will 


give a hearing on all the bills of this 
character on February 5. Two such 
bills are now before the Legislature. 


One introduced by Assemblyman Jack- 
son of Erie County, is backed by the 
State Federation of Labor, while the 
Foley-Walker bill is favored by the 
State Insurance Department. 

The Jackson bill is based on the 
Ohio law. It creates a State insurance 
fund for the benefit of employes in 
hazardous employment and their de- 
pendents in case of death. The fund is 
made up of premiums paid by employ- 
ers, the amount of which is based on 
the extent of the danger of the work 
they employ men to do. The fund is 
controlled by a commission of three 
members to be appointed by the gov- 
ernor. Their salaries will be $5,000 and 
they may hire a secretary at $3,000. 
The commission is to conduct judicial 
investigations of accidents and make 
awards to employes for accidents and 
their dependents in case of death. A 
man’s family is to get $5,000 if he is 
killed at work and if he is permanently 
incapacitated he is to get 65 per cent. of 
his salary, not exceeding $15 a week 
for the rest of his life. Other compen- 
satioh schedules are governed by the 
extent of the injury. 


Under a ruling of the Court of Ap- 
peals, an employer cannot be forced to 
come under this legislation, and it is 
on this ground that the Ohio law is at- 
tacked. It is claimed by its opponents 
that only a few employers are governed 
by it, and that, therefore, only a small 
proportion of the employes have the 
benefit of a workmen’s compensation 
act. 

There are in addition the numerous 
bills already submitted on behalf of the 
Insurance Department amending vari- 
ous sections of the general insurance 
law, mention of which has already been 
made. 





INSURANCE SOCIETY OF N. Y. 





The New York Insurance Society 
has arranged for three meetings this 
month. On the evening of the 14th, 
William H. Koop of the German Amer- 
ican conducted the Round Table Club 
meeting the subject being “Use and 
Occupancy Insurance.” 

Dr. I. M. Rubinow, of the Ocean Ac- 
cident gave a talk on “The Compensa- 
tion Insurance Rates. How shall they 
be computed?’ at the Round Table 
meeting January 21. 

An address by Henry L. Phillips, 
manager of the Factory Insurance As- 
sociation will be given on the 28th 
the subject being “The Underwriting 
of Sprinklered Risks.” 

A dinner and meeting of the society 
is being arranged for February 25, 
when a large attendance is expected 
with the usual enjoyable time attend- 
ing the society’s dinners. 





OF PERSONAL INTEREST 











Yesterday was the birthday anni- 
versary of President Elbridge Gerry 
Snow, of the Home Insurance Co., and 
everyone about the Company’s offices 
seemed to take a keen persona! interest 
and pleasure in the event. President 
Snow’s private office contained a fine 
floral display showing the esteem in 
which he is held by his fellow officers 
and subordinates. There was a beauti- 
ful basket of assorted flowers from 
“the boys,’ which evidently gave Mr. 
Snow great pleasure. A superb bouquet 
of American Beauty roses contained a 
rose for each year, but no one ever 
thinks of numbers in connection with 
these delightful anniversaries. President 
Snow is one of those rare, very rare 
men, whose sterling nobility of char- 
acter and charming personality win our 
loyalty even against ourselves and 
make it a pleasure to serve him. There 
is no other company office in New York 
that has the “Home” atmosphere, where 
everyone seems to take a personal pride 
and pleasure in his tasks and asks 
no greater reward than that the re- 
sult shall please their kindly president. 
This feeling is only reciprocating the 
generous personal interest that Presi- 
dent Snow takes in everyone identified 
with The Home. Even Mrs. Snow, or 
rather, especially Mrs. Snow follows 
the fortunes of the Company and its 
personnel with friendly concern. May 
these warm rays of kindliness reflect 
from the Snows to brighten The Home, 
for many years to come. 





John F. Navin, manager of the con- 
solidated Buffalo and Rochester, N. Y., 
agencies of the Phoenix Mutual Life, 
has just returned to the life insurance 
business after an absence of a dozen 
years, during which he has been en- 
gaged in other lines. Mr. Navin be- 
lieves that life insurance offers greater 
opportunities than ever before and 
has many attractions and advantages 
over other lines of business, including 
the financial world. From 1895 to 1899, 
Mr. Navin was a member of the firm of 
Babcock & Navin, managers of the 
Phoenix Mutual Life of Michigan. They 
did a splendid business, having an an- 
nual production of upward of $1,000,000. 
Mr. Navin gave up life insurance to 
take up financial work, but he received 
a warm welcome back to the business 
at the recent meeting of the Phoenix 
Mutual men of his old territory, at 
Detroit. He will make headquarters at 
Rochester maintaining a branch office 
at Buffalo. 





Fire Commissioner Johnson of New 
York has evidently been completely 
carried away with the public notice he 
attracted by his “arson exhibit” and 
the grossly erroneous statements he 
made in connection with it. Speaking 
at the annual dinner of the Consolidated 
Building Trades, the other evening, he 
urged the builders to submit all their 
building plans first to him before filing 
them with the Building Bureau as re- 
quired by law. There is no provision 
outside of the mind of the fire com- 
missioner that even remotely suggests 
that building plans for New York city 
be first passed upon by the fire de- 
partment. 





W. A. Askew, general agent of the 
Commonwealth Bonding & Casualty Co. 
at Amarillo, Texas, is one of the biggest 
surety men in the Panhandle of the 
Lone Star State. Recently a wag ad- 
dressed a letter “Surety King, Amarillo, 
Texas.” The postoffice never hesitated 
but carried it right to Askew. Why? 
Oh, that’s simple. He is one of the 
biggest advertisers in the State, fre- 
quently occupying full page space in 
the local papers. He is credited with 
writing about the largest volume of 
surety business of any man in sever 
counties. 
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FIRE INSURANCE DEPARTMENT 





H. N. KELSBY SBLEGTED 


MANAGER OF HAMBURG-BREMEN. 








Prominent Westerner to Succeed F. O. 
Affeld Who Retires—Appointment 
An Admirable One. 





Horatio N. Kelsey, of Chicago, at pre- 
sent and for the past nine years man- 
ager of the Western department of the 
Sun Insurance Office, of London, has 
been chosen to succeed F. O. Affeld as 
United States manager of the Hamburg- 
Bremen Insurance Company, of Ham- 
burg, Germany. He will assume the 
post just as soon as he can be relieved 
from his present duties, and it is antici- 
pated this will be prior to March 15th, 
at which date Mr. Affeld’s resignation 
becomes effective. 

The appointment of Conrad Witkow- 
sky as sole Western manager of the 
Company with ‘headquarters at Chicago, 
was noted last week. There will be no 
other changes in the staff. 

The selection of Mr, Kelsey as the 
chief representative of the Hambure- 
Bremen in this country was made by H. 
C. Buchenberger, foreign manager of 
the Company, who has been here for 
some weeks, scanning the merits of 
various underwriters of prominence who 
had been commended to him as posses- 
sing exceptional capacity. His choice 
of Mr. Kelsey is therefor distinctly com- 
plimentary to that gentleman, and is a 
further endorsement of the high opinion 
in which the new appointee is held in 
underwriting circles. 

As a son of the long-time Indian gen- 
eral agent of the Hartford Fire, Mr. 
Kelsey naturally entered the fire insur- 
ance field when ready to begin his busi- 
ness career, and that was about 1885. 
For some years he traveled as special 
agent for the London Assurance Corpo- 
ration, later becoming Indiana and Illi- 
nois Sttate agent for the Norwich Union. 
In 1901 he became assistant Western 
manager of the Sun of London, and 
three years later succeeded John Pur- 
cell as manager of the department. 

He is chairman of the publicity com- 
mittee of the Western Union, and a few 
days ago was named as a member of its 
large cities committee. 

Clean, straightforward and manly, Mr. 
Kelsey possesses the trait of thorough- 
ness characteristic of his family, and 
those who know him well say he will 
be a desirable accession to managerial 
circles in this city. 

J. A. Kelsey, an elder brother of H. 
N., is United States manager of the 
Aachen & Munich, while his younger 
brother B. “Pres.,” is assistant Western 
manager of the Sun. 

Manager Buchenberger is to be con- 
eratulated upon his selection of the 
Company’s new representative, the wis- 


San Francisco Losses 
Amounting to $4,522,905:00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 










office in Liverpool 








Surplus, a, oe oe. 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 






U. $. Gash Assets, Dec. 31, 1910 $13,784,520.57 
4,481 ,988.60 
3,239,491.00 
1,427,290.00 

1,051,543.00 


dom of which will doubtless soon be 
apparent. 

Having served the Hamburg-Bremen 
faithfully and well for forty years F. O. 
Affeld felt that he was entitled to trans- 
fer the burden to younger shoulders, 
and the Company regretfully acquiesced 
in his decision. He will remain in 
charge of affairs until his successor is 
thoroughly intrenched in office, and will 
always be ready to aid if his counsel be 
sought. Mr. Affeld’s connection with 
the Hamburg-Bremen began in 1872 
when that Company established depart- 
ment offices in this city. As assistant, 
associate and subsequently sole United 
States manager, he has jealously safe- 
guarded its interests and has ever pur- 
sued a conservative policy. Courteous 
and genuinely kindly he numbers his 
friends by the score, all of whom will 
wish for him the good things of life he 
so well merits. 





FAILS OF ENACTMENT. 





Proposition to Increase Brokerages in 
New York Suburban Field 
Sidetracked. 





As was confidently predicted would 
be the case the proposition ,to increase 
brokerages in the suburban field a flat 
five per cent. without altering the 
agents commission failed of endorse 
ment at the meeting of the Suburban 
Fire Insurance Exchange on Tuesday. 
While the matter was referred to a spe- 
cial committee of seven for further con- 
sideration, the prevailing opinion is that 
the suggestion has been effectively and 
permanently disposed of. 





MUST AID FIRE COMPANY. 





Agents of Fidelity and Deposit Ex- 
pected to Advance Interest of 
Citizens Fire as Well. 





That the extensive agency forces 
of the Fidelity & Deposit Company 
and the American Bonding Company 
throughout the country, will be ex- 
pected to advance the interests of the 
Citizens Fire, of Baltimore, in which 
Company the Fidelity & Deposit is a 
large stockholder, is the purport of a 
circular letter recently issued by the 
two surety offices. Discussing the 
matter, President Warfield, of the 
Fidelity & Deposit, said: 

“The official notification to our forces 
is a part of the program we are carry- 
ing out in assisting in the develop- 
ment of the business of the Citizens 
Fire Insurance Company. In our 
opinion there is a splendid opportunity 
for Baltimore to establish itself as a 
fire insurance center. There is no 
reason why, following our prestige in 
the surety field, we should not take an 
equally strong position among -the 
American fire insurance companies. 


Liverpool 
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PHILADELPHIA RATES RAISED 


DWELLINGS & STORES AFFECTED. 








Fire Underwriters Association Makes 
Increases of One-Quarter to 
One-Third. 





Rates on dwellings and combined 
stores and dwellings have been increas- 
ed in Philadelphia from one-quarter to 
one-third for 5-year periods. This action 
by the Fire Underwriters Association 
accepts all business of this class in the 
city. The former rate of 30 cents per 
hundred dollars insurance for five-year 
periods on dwellings has been increased 
to 40 cents and the old rate of 40 cents 
per hundred dollars of insurance on 
five-year periods for stores and dwell- 
ings combined has been advanced to 50 
cents. 

The advance rating has been obtain- 
ed by a complete revision of the figures 
that formerly applied to these two 
classes of insurance, and in both cases 
a marked decrease in premium for the 
first year of the five-year period is estab- 
lished. The increase for the five years 
is effected by making the annual incre- 
ment of the remaining four years great- 
er than it has been in the past. For 
example where the rate on combined 
stores and dwellings have been 20 cents 
for the first year per hundred dollars of 
insurance with the rates for the other 
four years being five cents annually, or 
25 per cent. of the initial premium, the 
new rate for the first year is now 12% 
cents with the annual increment chang- 
ed to 75 per cent. of the first year’s pre 
mium. This revision totals 50 cents per 
hundred for the five-year period. 

The advances become effective imme- 
diately, and as virtually all fire insur- 
ance companies in this city are govern- 
ed by the rates of the Fire Underwrit- 
ers’ Association, the ruling will affect 
all new fire insurance business in this 
city. It is pointed out ‘by officers of the 
Fire Underwriters’ Association that in 
spite of the marked increases the rates 
of premiums on these classes of insur- 
ance are still lower than in other large 
cities. It is declared that rates in Balti- 
more are almost twice those in Phila- 
delphia and Pittsburgh likewise has high- 
er ratings. In New York city the rates 
are higher and the building laws are 
more rigid in the matter of fire preven- 
tion. 

Fire insurance companies doing busi- 
nees in Philadelphia contend they have 
never realized even a reasonable profit 
on these classes of business because of 
the rates, which they characterize as 
abnormally low. These rates, which ex- 
isted before the change, have stood for 
the last fifteen or twenty years. The 
Fire Underwriters’ Association further 
declares that the increase was neces- 
sary and also was a natural result of 
revision of rates tending toward greater 
uniformity in the initial rate and annual 
increase as compared with other classes 
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of insurance ratings. The first year 
rate was too high in these classes, in 
comparison with the annual increase for 
the remaining four years, it is contend- 
ed. It is further argued that compara- 
tively few new policies are issued per 
year in Philadelphia, excepting in the 
case of absolutely new business follow- 
ing construction of dwellings. A meth- 
od of perpetual insurance that prevails 
in Philadelphia will remove many insur- 
ance holders from the class that would 
otherwise be affected by the raise. 





RESTORING ORDER IN TERRITORY. 





(Continued from page 1.) 
pleted it was found that the following 
named had been elected officers of the 
Association for the new year. 

President, U. O. Michaels; vice-presi- 
dent, E. A. Inis. 

To fill vacancies upon the Executive 
Committee: Gilbert A. Russell, Benja- 
min Bevere, and O. G. Boyle, for Bast- 
ern Pennsylvania; G. G. Plyer, Paul 
Kline and F. G. Krueger, for Western 
Pennsylvania; R. M. Young and G. A. 
Clark for New Jersey and H. T. Poor 
for Maryland and Delaware. 

U. O. Michaels. 

Mr. Michaels, who has been honored 
by his associates unanimously chosing 
him for the presidency, is State agent 
of the Insurance Company of North 
America, for Virginia, Maryland and the 
District of Columbia, making headquar- 
ters at Richmond. 

His entry into the fire insurance busi- 
ness began twenty years ago, when he 
accepted a junior clerkship with the 
Virginia State. Continuing in the ser- 
vice of that Company for ten years Mr. 
Michaels advanced from post to post 
until he was appointed special agent for 
the Virginias. His thorough going field 
work soon attracted favorable attention, 
and he received and accepted a flatter- 
ing offer from the Western and British 
America Assurance companies to take 
the field as their State agent for Penn- 
sylvania, New Jersey, Maryland, Dela- 
ware, District of Columbia, Virginia, 
West Virginia and Kentucky. His ser- 
vice with the Toronto corporations con- 
tinued for over nine years, the relations 
between himself and the management 
being peculiarly cordial. Some months 
ago Mr. Michaels’ went with the Insur- 
ance Company of North America in his 
present capacity. 

That the administration of the Middle 
Department’s affairs by President Mich- 
aels will be successful, there can be no 
doubt; the past history of the man 
guarantees that. 





Death Invades Wiederhold Family. 

Mrs. Emma C. Wiederhold, mother of 
Louis Wiederhold, Jr., secretary of Un- 
derwriters Association of Middle De 
partment, died at her home in Benavon, 
Allegheny county, Penna., on Wednes- 
day night. Mr. Wiederhold has the 
sympathy of the fraternity in his be- 
reavement, 





Over $127,000,000.00 


Losses Paid in the United States 


W. HOYT, DEPUTY MANAGER 
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TO REVISE STANDARD FORM 


URGED IN GOVERNOR'S MESSAGE. | 





W. B. Ellison’s Repert Transmitted to| 
Legisiature—Holds Perils for 
Public Says Sulzer. | 


special | 
urging | 


Governor Sulzer has sent a 
message to the legislature 
radical changes in the New York) 
Standard form of fire policy. The} 
governor's recommendations were based 
on the report to him of William B. | 
Ellison, whom he appointed special 
commissioner to investigate conditions 
in the business. Mr. Ellison’s work | 
has so far been limited to one hearing | 
which was suddenly terminated, evi-| 


dently at the request of the governor | 
and the next step was the submission, | 
of Mr. Ellison’s report, which char-| 
acterizes the standard form as full of| 
pitfalls for the insured. | 

Governor Sulzer in his message said: | 

“The present standard fire insurance | 
policy is filled with perils to the} 
innocent insuring public and it is now, |} 
in my opinion, beyond dispute that} 


there should be a simplification at least | 
of the conditions upon which protection | 


against fire in the way of insurance is 
obtainable. 
“The standard fire insurance 


of this State contains a mass of tech- 
nical conditions and provisions that the 
people find most difficult to understand. 
Indeed, they are so fraught with tech- | 
nicality and ambiguity that the courts | 
themselves, the highest courts of record 


policy L 
] 
| 


in the country, constantly differ in} 
matters of construction. This shoula 
not be difficult of remedy and the pub- 


lic welfare, it seems to me, demands 
that it be remedied at once. 

“Of course, We should not attempt to 
destroy any reasonable protection that 
may be claimed for the fire insurance 
companies, but at the same time 1 
contend that the rights of the insured 
should not be left, as is frequently the 
case under the present form of policy, 
to the charity of the company. The’ 
provisions of the policy should be made 
so simple, so short and so clear that 
the rights of both are apparent and the 


interests of both are safeguarded. 

“The State of New York should have 
the best standard fire insurance policy 
in the country.” 

In his letter accompanying the report 
to the Governor Mr. Ellison says De 
has not undertaken to consider “riders” 
to policies now in use “for the reason 
that several of them were adopted by 
agreement between the New York 
Board of Fire Underwriters and the 
State Department of Insurance. He 
adds that he has “not felt free, or felt 
that it was desirable to interfere with 


matters that have had the approval ot 
the Superintendent of Insurance. 

“I feel, however, that | should say 
to you.” the commissioner says, ‘that 
many of the ‘riders’ now in use have 
been made the subject of very vigor- 
ous criticism in numberless communi- 
cations, oral and written, made to me 
while I had the main question under 
consideration. Indeed, the complaints 
against these ‘riders’ and the way they 
are attached, have been productive ot 
a great deal of discontent. Should you 
desire me to take up for further con- 
sideration questions arising under the 
‘riders’ to which reference has been 
made, I will, of course, be glad to do 
so.” 

Mr. Ellison says that he will await 
further directions from the Governor 
before taking up the other matters re- 
lating to the fire insurance business, 
which were referred to at the time of 


his appointment. 


Gov. Sulzer confines his recommenda- 
tions to the Legislature to a revision 
of the standard form of policy. 


Munich Moves to Hartford. 

The United States head office of the 

Munich Reinsurance Co. has been mov- 

ed to Hartford where it will be located 
at Asylum and Main streets. 





Capital Stock 


NET SURPLUS 
TOTAL ASSETS 





Home 
Office Building 


FIREMEN’S INSURANCE CO. 
NEWARK, N. J. 


Statement January 1, 1912 


Reinsurance Reserve 
All other Liabilities 


DANIEL H. DUNHAM, President 
CHARLES, COLYER, Vice-President 
A. H. HASSINGER, Secretary 


$1,000,000 
2,305,914 


JOHN KAY, Treasurer 
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R. N. KELLY, Jr., Asst. Sec. 


FIRE ASSOCIATION PHILADELPHIA 


Office: Company’s Building, 407-409 Walnut St. 


Assets $8,989, 219.63 


. H, CONDERMAN, Vice-President aiid 
G. GARRIGUES. Sec. and Treas. 
and Treas. 


Charter Perpetual 











) Nord- Deutsche 


INSURANCE COMPANY 


OF HAMBURG, GERMANY 
ESTABLISHED 1857 


UNITED STATES BRANCH 
123 WILLIAM ST., NEW YORK 
J. H. LENEHAN, Unitep States MANaGerR 


Agents Wanted in Principal Cities and Towns 

















AMONG THE SPECIALS 











Hubble, Kentucky State 

National of Hartford, died 
Sunday at his home in Louisville from 
nephritis after a long illness. Mr. Hub- 
ble had had extensive local agency and 
field experience hefore being appointed 


John P. 
agent of the 


general agent of the Greenwich in 
1890. He continued with this company 
until its reinsurance after the Balti- 
more conflagration, when he went with 


the Queen as city manager in Chicago. 
He afterward went with the National 
of Hartford as Cook county manager 
for three of its companies, and about 
three years ago was appointed Ken- 
tucky State agent. Mr. Hubble was al- 
ways an active organization man and 
served as secretary of the Western 
Union and as aun Official on the State 
boards of the fire prevention associa- 
tions. 

Horton, o. Omaha, 
Franklin Fire of 
Nebraska and eastern South 
has resigned to become special 
the Northern of England for 
Nebraska, taking effect Feb- 
succeeiting E. N. Goodman, 
*ransferred to the Mich- 


special agent 
Philadelphia 


S.J. 
for the 
in Iowa, 
Dakota, 
agent of 
lowa and 
ruary 1, 
who has been 
igan field. 


George A. Mowry leaves the German 
American and German Alliance as State 
agent in Minnesota to assume his duties 
as general manager of the Twin City 
Fire, which he organized. Assistant 
State Agent Clarence A. Allen succeeds 
him. R. J. Jordan is special agent. 





agent of 
goes to 


John M. 
the Scottish 


Hopkins, Ohio State 
Union & National, 


Denver to take charge of the Rocky 
Mountain field. He is succeeded by 
Paul Sommers, who formerly had the 


mountain field. 


-in his territory all of the 


I. M. Fisher, Jr., of Helena, Mont., is 
special agent for the Northern of 
London, covering the Pacific North- 
west. 


W. B. Tobiag of Indianapolis, now rep- 
re sents the Citizens of Missouri, in In- 
diana and Illinois. He formerly covered 
Indiana and Southern Ohio. 


H. M. Wardle of Detroit, who repre- 
sented the Citizens of Missouri, in Mich- 
igan and Northern Ohio, now includes 
latter State. 


L. D. Speed of Columbus, will 
Ohio and Indiana for the Detroit 
writers, which is general agent of the 
Detroit National, Ben Franklin Under- 
writers ani Commerce. L. D. Speed is 
a son of A. C. Speed. 


cover 
Under- 


Burglehaus has been ap- 
pointed State agent for the Calumet in 
Indiana, with headquarters at Terre 
Haute. Mr. Burglehaus organized the 
Youngstown branch of the Ohio Inspec- 


George R. 


tion Bureau and has been special in- 
spector in the East for the Calumet. 
Clyde E. Edmundson has been ap- 


pointed State agent in Montana, Idaho 
and Eastern Washington for the Scot- 
tish Union. Mr. Edmundson, who was 


formerly special agent in the mountain 
field, will make his headquarters at 
Spokane. 


been made 
by the 
who covered 
also; and E. 
Indiana, gets 
R. D. Simp- 
comes East 
Mary- 


Several adjustments have 
in the Middle West territory 
Humbodlt Fire. J. L. Lind, 
Illinois, takes in Indiana, 
W. Clinton, formerly in 
Ohio and Michigan, while 
son, who had that territory, 
to handle Eastern Pennsylvania, 
land and the District of Columbia. 


January 23, 1913. 








ROUNDING UP FIREBUGS 


_ YORK HAS | ARSON 


DISTRICT. 
| Public Adjusters in Toils Under $50,- 
000 Bail—Gang Make Business 

of Incendiarism. 


According to evidence being gathered 
by the New York district attorney's 
office, more than a score of public ad- 
justerg and small East Side brokers will 
be rounded up and charged with being 
implicated in over 300 fires of incen- 
diary origin on which upward of $300,- 
000 in fire insurance is said to have 
been collecied. 

The district attorney caused Isador 
Stein, known as “Izzy the Painter,’ 
| who is now serving a twenty-four year 


{sentence for arson, to be brought down 
| trom Sing Sing so as to get evidence 


against the gang that has been shown 


tu have operated extensively on the 
East Side. 

Three public adjusters, H. C. Free- 
man, George Grutz and R, J. Rubin, 


have been arrested and are being held 





*| dred persons are involved in 
| charges being prepared by 


for trial on $50,000 bail each. The 
evidence ungovered by the district at- 
torney’s office showed that there is an 
arson district in New York which is 
the territory bounded by East ninety- 
sixth street on the south, East 106th 
street on the north by Third avenue 
on the west and the East River. 

It is said that from fifty to one hun- 
the arson 
the district 


j attorney through inviting or permitting 


ceived $25 


| directed 


the firebugs to set fire to their estab- 
lishments. Stein has shown that he 
was sought out by persons who wanted 
fires started. He said he usually re- 
for setting a fire. 
one case where Stein had set a 
fire, a public adjuster who was work- 
ing on the case, is said to have told 
him there was not enough damage and 
him to saturate some rags 
with gasoline and set fire to it in a 
closet to boost the loss. Another man 
who had his place burned by the fire- 
bugs told the district attorney that he 
hired a broker who secured $325 in- 
surance on a loss that did not exceed 
$50. 
Assistant 


In 


District Attorney Weller 


said he believed the arrest of George 
Grutz, Robert J. Rubin and Freeman, 


all public adjusters, had broken up the 
arson trust. The arrest of Samuel Gold 


who confessed, and of Kalman New- 
mark and Isidor Stein, it is believed 
practically drove the other members oi 
the gang out of the city. 


Information supplied to Mr. Weller 
Fire Marshal Prial shows that most 
of the unexplained fires occur during 
the slack season in the various trades, 
and that in many cases the same places 


by 


have had fires of a similar nature be- 
fore. The record of one shirt manu- 
facturing firm shows nine fires, all of 


which took place shortly after the firm 
had obtained a new policy. 

Mr. Weller reports that his investiga- 
tion shows that the headquarters of the 
“firebugs” is in the vicinity of Second 
avenue and 100th street. Reports from 
the district show it is a hotbed of in- 
cendiary fires. 





REDUCING COMPETITION. 


California Agents Would Restrict by 
Law Number of Representatives a 
Company May Have. 


To reduce competition among fire in- 
surance agents the local men of Cali- 
fornia, have prepared a bill shortly to 
be introduced into their home legisla- 


ture, restricting to severe limits the 
number of representatives a company 
may appoint in the State. 

The act, it is proposed, will apply 
only to regular stock or mutual com- 
panies, no provision being made for 


agents of underwriters agencies, 





The Farmers’ Fire of Cedar Rapids, 
Ia., has reinsured the farm business of 
the Anchor Fire of Des Moines. 











January 23, 1913. 











FIRES REDUCED 35 PER CENT 


COM. JOHNSON TAKES THE CREDIT 








Claims Arson Crusade Did It—Un- 
precedented Mild January He En- 
tirely Overlooked. 





According to a statement issued by 
Fire Commissioner Johnson the fires in 
this city have been reduced 35% per 
cent. since Jan. 1 as compared with the 
figures for the corresponding period 
last year. The Fire Commissioner at: 
tributes this decrease to his fight 
against incendiaries. From Jan. 1 of 
this year to Jan. 20 there were 830 fires, 
In the same period in 1912 there were 
1,291 fires. Of these 804 were in the 
Boroughs of Manhattan the Bronx and 
Richmond. This year in the same 
period there have been only 484 fires, a 
decrease of 320, or 40 per cent. For the 
Boroughs of Brooklyn and Queens last 
year 487 fires were recorded between 
Jan. 1 and Jan. 20. This year the num- 
ber has shrunk to 316, a reduction of 
141, or 29 per cent. 

Some such showing for January fires 
was expected by fire underwriters, due 
to the unprecedented mild January this 
year. They point out that with the 
weather so warm that everyone kept 
their windows open, all heating was 
kept down to a minimum and there was 
no use of hazardous means of heating 
as is always the case during the cold 
season. This always results in many 
small fires, especially in the poorer sec- 
tions of the city, where construction 
and facilities of this kind are defective. 

In connection with the arson crusade, 
Fire Marshal Prial says that many of 
the unexplained fires occur during the 
slack season in the various trades. 
For instance, one shirt manufacturing 
firm had nine fires, all of which took 
place during a time of financial strin- 
gency and soon after the firm had taken 
out a new policy. Those firms which 
were most frequently visited by fires 
were found to be heavily overinsured. 

The percentage of fires in the various 





trades during the last year was as 
follows: 

Per cent. 
Leetiner MOOES ..ccssccciseicese 63 
Cloaks and suits ......cccseeees 58 
HWmbroidery ...ccvccccecccceceses 65 
Flowers and feathers ..........- 50 
RTE TT Ter CeCe Tere 70 
Novelties and toy8 ..........++- 78 
BITE WAIES 2 occ ccc cccsceswceeses 69 
I Pe eer eee Tey eee 66 
Hate Gad COPE ..ccccesscsccccis 71 
ADJUSTERS’ LICENSE MEASURE 





Now Before Legislature — Annual 
License Fee Set at $25—Authority 
of Superintendent. 





The insurance departments’ bill pro- 
viding for the licensing of insurance ad- 
justers has been introduced in the 
New York Legislature. It provides that 
after July 1, 1918, no person, partner- 
ship, association or corporation shall 
engage in the business of adjusting 
loss or damage by fire under a policy 
of insurance upon property within the 
State or solicit business or hold himself 
out as such adjuster without first pro- 
curing a certificate of authority from 
the Superintendent of Insurance. 

The license fee is $25. Such certifi- 
cates are to be renewed annually upon 
payment of $25 for renewal. Certifi- 
cates issued to a corporation, partner- 
ship or association are to authorize 
only the officers, directors or members 
specified in the certificate, each of 
whom must be qualified to obtain a 
certificate to act as adjusters, and the 
$25 fee is to be paid for each person 
specified in the certificate. 

Applications must be made on form 
prescribed by the Superintendent of 
Insurance and must contain certain 
prescribed information. ‘The Superin- 
tendent is authorized to revoke such 
certificates for violation, misconduct 
or demonstrated incompetency or un- 





trustworthiness to conduct such busi- 
ness. The action of the Superintendent 
in granting or refusing a certificate is | 
to be reviewable by certiorari proceed- 
ings. The provisions of the section are 
not to apply to agents or to an under- 
writer in adjusting loss of damage 
under its own policies. Violation is| 
punishable by fine of $500 to be for-| 
feited to the State. } 





IMPROVEMENT OVER 1911. 





Rochester’s Fire Loss During 1912 Be- 
low That of Previous Year— 
Figures for Decade. 





While the fire loss suffered by 
Rochester, N. Y., last year seems high, 
the amount, $363,216, is an improve- 
ment of $104,053 over the figures of 
1911, a condition attributed, in part at 
least, to the campaign of fire preven- | 
tion waged energetically during the en- | 
tire twelve months by the Chamber of | 
Commerce. 

The losses by months, classified as to 
buildings and contents was as here 
shown: 

Buildings: January, 
ruary, ($60,451.84; 
April, $6,224; 
$39,684.74; 


$8,083.50; Keb. 
March, $12,815.70; 
May, $18,857.51; June, 
July, $3,881.63; August, 
$7,607.25; September, $13,029.30; Octo- 
ber, $3,638.70; November, $19,196.64; 
December, $5,181.30; total, $198,682.11. 
Contents were: January, $6,676.17 
February, $13,496.01; March, $4,585.30; 


April, $11,277; May, $38,922.16; June, 
$9,526.85; July, $3,291.95; August, 


$5,390.75; September, $12,626; October, 
$1,207.30; November, $51,152.99; De- 
cember, $6,342.01; total, $164,564.49; 
total loss, $363,216.60 

Aggregate fire losses in recent pre: 
ceding years were as follows: 1901, 
$259,867; 1902, $187,620; 1903, $782,183; 


1904, $2,781,381; 1905, $195,698; 1906, 
$245,048; 1907, $493,978; 1908, $470,725; 
1909, $708,785; 1910, $203,110; 1911. 
$467,270. 





EASTERN UNION MEETING. 
Members Are Unanimous on Boston 
Plan—John H. Kelly and A. F. 
Dean Elected. 


The Eastern Union held its regular 
monthly meeting last week, when the 
plan for Boston and the Metropolitan 
district was discussed. It developed 
that the members were unanimous in 
support of the plan. 

The membership committee reported 
the election of John H. Kelly, of the 
Westchester Fire Insurance Company, 
to succeed the late M. O. Brown, and 
A. F. Dean, of the Springfield Fire & 
Marine Insurance Company, to succeed 
the late A. J. Harding. The India Mu- 
tual has retired from business; 
president, H. B. Alden, resigned. 


its 





Ohio Reduces Its Loss Record. 





The fire loss in Ohio in 1912 was less 
than that of 1911, according to a report 
issued by State Fire Marshal J. W. 
Zuber. The loss in the last year ap- 
proximated $5,000,000, compared with 
$5,718,000 for the year before. 

The big December fire occurred at 
Cincinnati, when the Gibson house was 
destroyed and the  seventeen-stor) 
Union Trust building was damaged, the 
total loss being estimated at $600,000. 

Fires of incendiary origin were fewer 
in the last year than in any other like 
period since the establishment of th 
marshal’s department in 1900. The de- 
partment obtained eighty-five convic- 
tions for arson in 1911 and sevendy-two 
in 1912. 

“We believe that the activity of the 
department the last two years and the 
large number of convictions obtained 
has had a deterrent effect on the ‘fire- 
bug,’ ”’ said Marshal Zuber. 





Edwin Wilensky, a cloak and suit 
maker of New York, was fined $50 in 
Special Sessions for violating the fire 
ordinance in that he smoked a cigarette 
in his factory. 
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FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 184€ 


Capital Stock . - $1,000,000.00 
Liabilites - . - 5,081,886.03 
Special Reserve Fund 300,000.00 
Net Sur; lus - - 2,962,548.52 


Toial Assets - $9,344,434.55 


i’. L. Hoadley, President 
Cc, EF. Sheldon, V. Pres’t. C. W. Bailey, Seo’y. 


F. Hoadley, Asst, Sec’y. 


























SOVEREIGN 


Deal Long Delayed, Globe & Rutgers| 
Takes Ove: 


——ae 








REINSURANCE, | 


GERMANIA 
| FIRE INSURANCE COMPANY 


| 


Business From 
January 21, 








The reinsurance of the outstanding} NEW YORK 
risks of the Sovereign Fire of Canada 
expiring on or before December 31, aC) a 
1913 by the Globe & Rutgers was ef-| ORGANIZED 1859 
fected on Tuesd it announced | ‘ — —_— 
that all poli xpiring after that : 

: : ate ‘y 2 
date will be cancelled Statement, January 1, 1912 

nT ] . | Hf 

The Sovereig. business would have Cash Capital TET t $1,000,000.00 
been reinsured on October 22, 1912,|] Assets........... 6,852,645.96 
but the New York Trust Company, its N | € sé 

; any, its) | Net Surplus 2,286 
trustee, declined to pay over the nec-| my" . 2,289,631.94 
essary premium on the order of the Surplus for Policy . 
Sovereign and the Superintendent of| Holders ....... 3,289,631.94 
Insurance, and the matter has been ————e 
patiently and industriously taken | 
through all the courts since by Man-} HEAD OFFICE 
ager Wilson and Arnold Davis, coun- C ‘li 
: or. Will 

sel for the Sovereign. Several court iam & Cedar Streets 
decisions haves wen obtained and the 
Sovereign succeeded in abrogating the} 
trust deed and getting its funds into For The Protection Of Its 
the hands of the §$ Insurance De-} 
partment, whica released th neces- Policy Holders 
Sary Sum to p tl Globe & Rutgers THE H ‘ NOVER 

Teutonia Fire's President Retires. Fi " Co 

. - ire insurance mpany 

— aii ‘is of he 
2. sid nm 4H n y G ; of the HAS A 
reutonia F e, | sburgh, declined Cash Capital is $1,000,000.00 
re-election tne oni and is suc- Cash Assets ‘i o 4,820,678.00 
ceeded by C. W. Gerwig, formerly sec Cash Surplus to Policy 
retary of the Mr. Gerwig Holders - - - 2,288,079.00 
had been president of the com] any tor The real strength of an insurance company is in 
thirty-seven veai ind retires now the conservatism of its management, and the map- 
onlv because of ais dvanced ag He agement of THE HANOVER is an abeolute as- 
~ = 2 - — . surance of the security of its policy. 
is eighty-five yeers old - 

Cc. W. Gerwis the nev prestdent R. EMORY WARFIELD - President 
had been secre y of the company for tape Bac pn tne ol aes eee 
twenty-five years Dr. F. Blume was een tee a —— eae ant. Seo’y 
elected vic®-president, and N. A. Weed,; — > + nee 


secretar\ 


Boston Fire M 





HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 





akes Increases, 








The Boston F idded conside rably 
to its resources since its a1 1 state 
ment of 1911. The report covering last 
year’s business shows increases all WESTERN 
along the line nctably in rest The AND 
company now has total assets of $6, 
787,060 with reserves aggregating over ATLANTIC FIRE 
$2,000,000. The company |! in addi- 
tion to this set aside $388,01 losses 
is eases OF acieninene soot Sin INSURANCE CO. 
for ago issions d “ a rhe ee NASHVILLE, TENN. 
pany has the co able net surplus 
of $3 {SS 


Lumber Insurance Co’s Business. 


CAPITAL - - - - - $200,000.00 
NET SURPLUS - - - $122,760.50 





The Lu ince Co of New 
York experie good year in 1912 H. H. RIMINGTON, Manager 
iccording ft ual statement It — 
pow has total asscts of $834,448 with a CA WLA ocia 
surplus to pclieyholders of $550,775 ae RO ND, Sp 1 Agent 
The surplus is increased by $71,227. 21 S. Linwood Ave. - - Crafton, Pa. 
The company’s loss ratio tor the year OPERATING IN 


was unde 
premium 
per cent 
cent. 


or 31 per cent the earned Pennsylvania, Obie, Maryland, Virginia, West 


and its expense ratio was 37 - as 
Vv . esse, tucky, Alabame, 
It had a profit ratio of 12 per re nny o “ — pre he ; 


of 
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SOME LESSONS OF ADVERSITY 


ROBB. 





ADDRESS BY “WILLIS oO. 
Tells Pittsburgh Fire ineurance Society 
of Qualities That Make Successful 
Underwriters. 


In an interesting address before the 
Fire Insurance Society of Pittsburgh, 
Pa., Willis O. Robb, manager of the 
New York Fire Insurance Exchange, 
told of those personal qualities that, 
according to his observation, had had 


the most to do with the success or fail- 
ure of fire underwriters. Mr. Robb said 
in part: 


In choosing for my talk the title “Les- 
sons of Adversity,” I have simply had in 
mind to enumerate and briefly extol, for 
the benefit of the younger men who no 
doubt predominate in the membership 
of this society, certain personal and pro- 
fessional virtues, the lack or the in- 
sufficient supply of which seems to me 
to have lain at the bottom of many of the 
misfortunes suffered by the fire insur- 
ance business and by fire insurance 
men within my observation and experi- 
ence. I do not agree with the banished 
duke in “As You Like It,” that the uses 
Personally I 


of adversity are sweet. 

never cared for adversity—never was 
“crazy” about it, as the girls say. But 
we do necessarily get a lot of it, first 
and last, in our business, and it would 
be foolish not to get out of it all the 


comfort and instruction it can be made 


to yield. And this paper is an effort in 
that direction. 

When I first went into the fire in- 
surance adjusting business there was 
a profound and widespread prejudice 
against the fire insurance business, 
and it was directed more particularly 
against the way that business handled 


its two great functions of making rates 
and settling losses. Insurance rating 
was a combination of extortion and 
blackmail, and insurance adjust- 
ments ordinarily ranged from petty 
larceny to highway robbery. You did 
not nave to know anything against a 
particular insurance man in order to 
suspect him. You suspected him any- 
how. 


loss 


Jumping on the Underwriter. 

The petit juror and the country leg- 
islator still asked no better fun than to 
jump on the fire insurance man, pre- 
ferably before they hear from him at 
all. Now, in my intermittent search for 
the causes of this state of things—and 
it is an inquiry to which I have re- 
turned at intervals for some twenty- 
nine years—I have made some discov- 
eries, I think. In the first place, both 
the adjuster and the rater have many 
temptations to unfairness. Each usu- 
ally deals with subjects he knows more 
about than does the other party to the 
liscussion, and, therefore he can, if 
he will, take an unfair advantage. As 
a matter of fact he does not often do 
it, but he does sometimes—that is, 
some of them do. And when that hap- 
pens, demonstrably happens, once, the 
expectation that it will happen again 
and frequently, becomes general. One 
unfair adjuster or rate clerk, nay, one 
unfair adjustment or rate, can do the 
entire insurance business a great and 
permanent harm in a whole State. 
Therefore, I have reached the conclu- 
sion that we must warn the young men 
in our business that they cannot rest 
content with being just decently and 
consistently fair in their relations with 
the public, but that they must be con- 
spicuously, unfailingly, aggressively fair 
—so fair as constantly to attract at- 
tention for fairness—if they are to do 
their part toward putting the business 
in its right light and on its right level. 
Nothing less will do. Fairness is partly 
an intellectual and partly a moral qual- 

y—a combination of good sense and 
good will. It requires both the mental 
habit of perceiving or apprehending the 
other man’s point of view, and the fixed 
intention to do him justice. And this 
two-ply quality and the reputation it 


tu a 


begets will prove to be one of the best 
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assets @ young insurance man can pos- 
sibly have. 


Allied to 
found in company is frankness. I know 
some fire insurance men who are 
scrupulously fair in all their dealings 


but who contrive to be under suspicion 
a good dea] of the time in certain quar- 
ters merely because they are unduly re- 
ticent. Nothing begets suspicion more 
readily than secrecy. We must not for- 
get that this is the age of publicity not | 
only for corporation but for their 
officers and employes. 

The one adverse finding made by | 
the Common Pleas Court in the suit re. | 
cently brought against the Board of | 
Fire Underwriters of Allegheny County | 
was based wholly on its failure to pub- 
lish to all its members and to the prop- 
erty owner or tenant interested, wheth- 
er he asked for it or not, full details of 
the make-up of each rate promulgated. 
It is easy to criticise this finding in 
the particular case in which it was 
made, but just now I am interested in 
it only as an illustration of the 
point I am pressing as to the desirabil- 
ity of less secrecy, a fuller showing of 
hands, more frankness. in all branches 
of our business. r 

Courtesy a Special Virtue. 

And with frankness, courtesy. They 
are not the same thing. Frank- 
ness may be brutal. So may reticence. 
On the other hand, either of them may 
be courteous. Courtesy is a separate 
special virtue all by itself. And if I 
were president of a fire insurance com- 
pany, and knew that every man in my 
employ, in the office, the field and the 
agency plant, was unfailingly courteous 
sixteen hours a day, I should confi- 
dently expect my company to make 
more money than any other on the 
street. I have seen many a good thing 
go wrong in the fire insurance business 
because one mau’s supply of courtesy 


gave out too soon. All business tran-| 
sactions depend largely, perhaps | 
chiefly, upon states of mind, and cour- 
tesy in one man is a great producer of 


a favorable and therefore a profitable | 
state of mind in another. 


It is more than an ornament, an ac: | 
complishment; it is a working force of| 
first rate efficiency. And the young} 


man who thinks he can safely leave it 
out of his equipment has one important | 
lesson to learn from adversity, and 
nothing can prevent his learning it, | 
and learning it from that’ source, 
though he may learn it too late to} 
make much use of it. 

Next I name _ self-control. I do} 
not mean merety the ability to keep| 
one’s temper. I mean that control of| 
a man’s whole s*lf—his knowledge, his | 
efficiency, his habits of body and mind} 
—that enables him always to have his | 
entire resources ready to draw on at a| 
moment’s notice. If you are to do any-| 
thing worth while in the world—the| 
world of insurance or any other like it} 


you must get rid of, or keep unde r,| 
the habits and vic°s and _ softening| 
practices that tbtreaten tnat self-mas-| 


Whether it be drink, or drugs, or | 
narcotics of any kind, late hours and 
loud noises, “wine, woman and song,” 
or only over-doses of disjointed news-| 
paper reading and other enervating lit-| 
erature, whatever you find is under- 
mining your power of prompt concen: | 
tration you must either curb or cut out. | 


That brings me by an easy tran-| 
sition to a quality I will call alertness. | 
And I do not mean by that quite the! 
same thing as keenness. What I have 
in mind is rather that mental attitude} 
that is quick to perceive and to act| 
upon the perception, that the time has} 
come to change, perhaps radically, 
some long established and firmly en-| 
trenched business method or custom or! 
formula. ‘The man who is quickest to| 
foresee and to adapt himself to the| 
successive and inevitable changes that) 
modern civilization constantly exacts| 
from every kine of professional, com- 
mercial and industrial occupation, holds 
the largest mortgage on the future. 

And finally, I want to say a word | 

(Continued on page 15.) 


tery. 


fairness, but not always | 
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REQUIRES CLOSE WATCHING 


BUT 





iS DESIRABLE BUSINESS. 





Relative Hazard of “Hotels and Lodging 
Houses” as Viewed by an In- 
surance Inspector. 





That lodging houses conducted by 
charitable organizations are _ better 
risks for fire insurance companies than 
the cheapest rooming houses, con- 
ducted by individuals for profit, was 
the opinion expressed by E. V. Henckel 
of the Cleveland Inspection Bureau in 
a paper on “Hotels and Lodging 
Houses” presented before the Cleveland 
Insurance Society some days ago. 

This condition Mr. Henckel held, was 
due to the more strict and careful 
management under which charitable 
lodging houses are operated. But, he 
added in some of the charitable lodg- 
ing houses the fire hazard is increased 
because of industrial departments. 
The careful inspection of such industrial 
departments he urged. 


The fire hazard on rooming and 
boarding houses depends upon their 
location, the inspector said. The 


majority are found in frame or brick 
houses. Those in good residence dis- 
tricts are considered but little differ- 
ent from private dwellings as risks 
but those located in the congested mer- 
cantile and manufacturing sections or 
otherwise poor residence districts are 
not considered good risks. 

“In the average place located in poor 
districts,” said Mr. MHenckel, “the 
worse conditions tending to invite fires 
are found to. exist. Rubbish and 
general filthy conditions, gasoline 
stoves or rubber tube connected gas 
plates on wooden boxes and lack of 
care are considered the natural order 


of things.” 

Inspector Henckel said hotels are 
divided into as many classes as so- 
called fresh eggs in the winter, all 
advertised as both bug and fireproof. 
Many really are fire traps and only 
a few are fireproof, he said. 

Small brick and frame hotels not 


over three stories in height occupied 
exclusively for hotel purposes contain 
only the ordinary cooking, heating, 
lighting and transient hazards. In 
small towns these hotels are said to 
be a bigger risk because of defective 
lighting equipment. The occupancy of 
the ground floor of such structures by 
some hazardous mercantile establish- 
ment increase the risk, 

Mr. Henckel placed particular em- 
phasis on the danger from large frame 
hotels, such as those of summer resorts. 

“These are almost without exception 
of frame construction,” said Mr. Henck- 
el, “and for size are amazing, run- 
ning from three to six stories in 
height. Aside from tne internal hazard 
and the rapid combustion, it must be 


seen that the burning of one must 
invariably bring destruction to all 
others within a _ reasonable range. 


These are serious fire hazards and may 
be said to be practicably uninsurable. 
“Serious consideration should be 
given the brick or frame four or more 
story brick hotels found in cities.” 
“Statistics and experience show these 
produce serious fires and bad losses,” 
he added. “This is mainly because of 
the unprotected vertical openings which 
communicate fire from floor to floor. 
“Particular attention should be paid 


The Continental. 





The close of 1912 saw the Continental 
Insurance Company of New York pos- 
sessed of assets totaling $27,070,031, of 
which $14,489,991 is clear surplus. The 
policyholders surplus is $16,489,991. The 
Company continues to be what it has 
been for many years, a great and ever 
increasing success. 


General Agents for Rhode Island. 

The Newark Fire has appointed Ar- 
nold & Co. of Providence, genera] agents 
for Rhode Island. 





to the location of the boilers, kitchen 
ranges and lighting equipment of these 
places. A hose system and a good dis- 
tribution of fire extinguishers, too, is 
needed. 

“Many fire dangers exist in the big | 
modern fireproof hotel not seen from 
the lobby. Improper protection of com- 
bustible material and bad location of 
equipment tend to increase the danger 
in these so that they really are not 
fireproof.” 








PASS CRITICAL INSPECTION. | 
| 


Two Washington, D. C., Companies Get | 
“O. K.” of Examiner S. H. Wolfe | 
—Have Liberal Surpluses. | 

If an insurance company passes the | 
critical inspection of Actuary S. H.| 
Wolfe, of New York city, all dowbt as| 
to its condition is set at rest, such is! 
Mr. Wolfe’s reputation for ability and) 
integrity in the underwriting world. 

The Commercial Fire and the First | 
National Fire, both of Washington, D. C., 
and both under the same management, 
have recently been examined by Mr. 
Wolfe, and each found to be not only 
thoroughly solvent but possessing a lib- 
eral net surplus. 

Mr. Wolfe certifies that on January 1 
the Commercial Fire had total assets of 
$925,751 a premium reserve of $165,550 
and a net surplus of $243,559. Its sur- 
plus to policyholders was $704,179. 

The First National with assets of 
$969,376, had a policyholders surplus of} 
$952,466, its reserve and other liabilities | 
(the Company having begun business 
but a short time ago) being less than 
$20,000. 

The assets of the two corporations 
are well invested, and in the opinion of 
disinterested experts will yield desirable 
returns. 

The management of the two com- 
panies announce that they will shortly 
issue an underwriters policy, backed by} 
the assets of the two organizations, and | 
this on the December 31st statement 
will show a paid up capital of $750,000 
with a net surplus of $707,000. This | 
underwriters policy will be put in the 
field with the intention of reducing the 
underwriting expenses of the two com- 
panies. 

Entirely aside from the profit in the 
building, however, both the Commercial 
and the First National as certified by 
Mr. Wolfe, are in excellent financial 
condition. 











New Jersey Fire Officers Re-Elected. 





The officers of the New Jersey Fire 
were re-elected at the annual meeting 
as follows: William G. Whilden, pres- 
ident. Charles L. Auger, vice-president; 
Rudolph R. Rabe, vice-president; E. C. 
Bataille, treasurer; Geo. E. Lyon, sec- 
retary; W. R. Codington, counsel. 

A new office was created, that of as- 
sistant secretary, and William B. Lutz, 
heretofore special agent for the com- 
pany in the State of New Jersey, was 
elected to that office. He is succeeded 
in the field by W. M. Wakeman, Jr. 





SOME LESSONS OF ADVERSITY. 





(Continued from page 14.) 
in praise of a quality different from) 
any of the foregoing, and for lack of} 
which in its followers I am sure our) 
calling has suffered severely, in gen- 
eral and in detail. I mean dignity— 
self-respect, both personal and profes- 
sional. The business of fire insurance | 
is not an unlawful pursuit, the meth- 
ods by which it is conducted are not 
criminal practices, and the men en- 
gaged in it are neither pirates nor out- 
easts. On the contrary, ours is a great | 
and dignified branch of world com-} 
merce, the machinery and the rules we 
have evolved and are evoiving for its 
operation and its government § are 
worthy of it and of us, and the leaders 
among the men who carry if on com- 
pare favorably with the best there are, 
in any occupation whatever, on the 
American continent. And it is well for 
the young insurance man sometimes to 











let his mind dwell on these considera- 
tions, and to hold up his head accord- 
ingly. I for one am tired of being 
walked upon. I am tired of seeing the 
fire insurance business despitefully 
treated by ignorance in and out of pub- 


| lic office. 











(THE COMPANY WITH THE PYRAMID) 











NEWHA 


__2.937.319. 76 |  640.940.17 
3.163.880 05 946.763 34 


FIRE INSURANCE Co. 


1.199 546 O8 











3.677.846 70 




















5.333.270 70 [1.578.330 82. 


j 5 725.809 34 | 1.654.504.8! 


TOTAL LIABILITIES $2.496.304.53 
POLICY HOLDERS SURPLUS $3,229,504.8! 


—— 




















“The Leading Fire Insurance Company 
of America” 
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WHILDEN & HANCOCK 


105 WILLIAM STREET, NEW YORK 
Managers Accident and Health Department 





for New Jersey 
Assets over $18,000,0U0. 
Board of any public conveyance. 


SEE OUR NEW SAMPLE POLICY. 





PACIFIC MUTUAL LIFE INSURANCE COMPANY OF CALIFORNIA 
Incorporated 1868 


Third oldest American Company writing Acciden* and Health Insurance. 
Stockholders’ 
Indemnity Clause includes while on the Platform, Steps and Running- 


and Dentists receive all benefits of preferred risk without extra charge. 


PACIFIC MUTUAL INDEMNITY COMPANY 
Incorporated 1906 

Issues the same liberal Accident qagd Health policies as does the Life 
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CASUALTY AND 


SURETY HAPPENINGS 





TITANIG CLAIMS $6, 000,000 


TIME FOR FILING G ENDS FEB. 11. 





Amount Recoverable Depends on Ad- 
miralty Law—Many Wealthy 
Families Make No Claims. 


Claims for more than $6,000,000 have 
been filed with Commissioner Gilchrist 
against the Oceanic Steam Navigation 
Company, Limited, as a result of the 
loss of the Titanic. The time for filing 
them has been extended to Feb. jl. 
The chance of any substantial sums 
being recovered upon them depends on 
the application of the British or the 
American Admiralty law to the case. 
If the British law prevails $75 per gross 
tons will be recoverable for propor- 
tionate distribution, which will amount 
to about $2,000,000. If the company 
succeeds in applying the American law 
of limitation there will be but a little 
more than $97,000. 

The claims fall into three classes— 
for deaths, for personal injuries, and 
for loss to property. The death claims 
amount already to $4,739,000, while the 
claims for personal injury run up 
about $55,000 and for loss to property 


lu 


to more than $1,382,423, almost all of 
which are based on the destruction of 


personal baggage. 

Not the least interesting part of the 
list of claims is the number of names 
which are missing from it. The heirs 
of John Jacob Astor, Mr. and Mrs. Isiao: 
Straus, Benjamin Guggenheim, Charles 
Melville Hays, W. T. Stead, and George 
D. Widener have not made any claim 
on the steamship company for the loss 
either of their relatives or the property 
they happened to have with them. 

The largest claim is made by 
Henry B. Harris, widow of 
theatrical man. She is seeking 
000,000 compensation for the drowning 
of her husband, $27,700 for the loss 
of her own personal property, and $4,625 
for the loss of her husband's baggage. 


Mrs. 
the 
$1,- 





JERSEY MEN FORM ASSOCIATION. 





Representatives of Fourteen Liability 
Insurance Writing Companies Ef- 
fect Organization. 





the recommendation of 
Compensation Service 
and Information Pureau, representa- 
tives of fourteen liability inswrance 
writing companies met at Newark sev- 
eral days ago and formed tha Casu- 
alty Underwriters’ Association of 
Northern New Jersey, th2 primary pur- 
pose of which was declar2d to be the 
promotion of proper practices in the 
conduct of the casualty. insurance busi- 
ness. Officers of the organization for 
the initial year were chosen as follows: 
President, G. B. F. Hanney, of the Em- 
ployers’ Liability Corporation; vice 
president, F. M. McDonald, of the 
Globe Indemnity Company; treasurer, 
Louis Lippman, of the Fidelity and De- 
posit Company; secretary, Bryan Conk- 
lin, of the Aetua Accident and Liabil- 
ity Company. 
The executive 
Mr. Conklin, Mr 


In line with 
the Workmen's 


committee includes 
Lippman, Mr. Mc- 
Donald, Louis Faulhbaber, of the Casu- 
alty Company cf America, and Jona- 
than H. P. Stevens of the Fidelity and 
Casualty Company. The arbitration 
committee includ s W. C. Schrieber, of 
the United States Fidelity and Guar- 
anty Company, P. R. Mills of the Ocean 
Accident, and Harry P. Lowry, of the 
Royal Insurance Company. 





Reports Good Year. 


According to the annual report *of 
President E. M. Treat, the American 
Credit Indemnity Company of St. Louis 
had a good year in 1912. Upon a pre 


mium income of about $750,000, its loss 
ratio was in the neighborhood of 65 
per cent. The pruning shears were 
vigorously applied to the company’s 
business during the past twelve 
months, and that retained upon the 
books is of superior quality. 





HAS ENLARGED DIRECTORATE. 
Fidelity & Deposit Company Holds An- 
nual Meeting and Elects Additional 

Board Members. 

representation to the inter- 
ests of the absorbed American Bonding 
Company, the directorate of the Fidelity 
& Deposit Company of Baltimore, at the 
annual meeting on Thursday last, was 
increased to 47 me! the full list 
as elected being as follows: 


To give 


nbers, 





Edwin Warfield, W Athey, Richard 
Bernard, E. W. Biddle, Harry C. Black, 
Van Lear Black, George Blackiston, 
Joseph A. Bolgiano, Herman E., Bosler, 
George Cator, Henry Clark, William A. 
Dickey, Charles E. Fink, Solomon 
Frank, Frank A. Furst, E. Stanley Gary, 
William Hugh Harris, Robert S. Hart, 
William P. Harvey, W. S. Hilles, R. Cur- 
zon Hoffman. Jr., David Hutzler, Nor- 
man James, W. Bladen Lowndes, J. V. 
McNeal, Seymour Mandelbaum, J. Dud- 
ley Mason, Charles R. Miller, Gustavus 
Ober, Jr.. Thomas O’Neill, A. H. S. Post, 
Lawrason Riggs, John K. Shaw, John 
Walter Smith, Robert H. Smith, Mur- 
ray Vandiver, Moses R. Walter, George 
Warfield, Marshall T. Warfield, John 
Waters, Clarence W. Wats Charles 
A. Webb, Thomas A. Whelan, Richard 
J. White, John H. Wight, C. T. Williams 
and James S. Woodsid« 

Former Governor Edwin Warfield was 
re-chos president, George Cator vice- 
president and chairman of the board 
and Charles A. Webb, fifth vice-presi- 
ient. Messrs. Webb, Henry Clark and 
Lawrason Riges were added to the ex- 
ecutive committe 

All other former executives were Te- 
elected. 


TRADING STAMP INSURANCE. 





George E. Dickson of Chicago Organiz- 
ing New Company to Develop Idea 
on Big Scale 





George E. Dickson, president of the 
Royal Casualty Company of Chicago 
vhich has been coing a health and ac- 
cident business on the “trading stamp” | 
plan, is organizing new company 
with a capital of $500,000 to develop | 
he idea on a big scale. The Central} 
Health and Accident Securities Com-| 
pany of Chicago will act as the hold- 
ng company for an insurance company 
of the same name, which latter will, 
according to Mr. Dickson’s plan, take 
over the business of the Royal Casu-| 
alty. 

Would Include Farm Laborers. 

Although the major embers of | 
the Missouri Workmen’s Compensation 
Commission oppose the inclusion of 
farm laborers in the compensation act} 
now being prepured for introduction 
into the State Legislature, one of the| 
committee warmly champions the idea, | 
and may induce some of the lawmak- | 
ers to fight for it upon the legislative 
floor 

The Travelers Insurance Co. is issu-| 
ing for distribution among its policy-! 
holders and employers generally an in- 
teresting and valuable publication, “The 
Travelers Standard,” designed to give 
information in the line of the preven- 
tion of industrial accidents. It contains 
instructive articles, illustrations and 


drawings illustrating the uses of mod- 
ern preventive devices 





close touch with the agents and get 
their personal and interested support 
in the work. Especially is this support 
given when the fire and the automobile 
business came under one control, and 
the agencies knew that credit was 
received for the premium income from 


DISCUSS AUTO RATE CUT 


REDUCTIONS SEEM RADICAL STEP. 


General Interest Manifest in New Sched- 
ules Which Will Become Effective 


February 1. both sources and occasional accom- 
‘alain modation based thereon. 

The substantial reductions made in Some companies have expressed con- 
automobile rates by the Automobile cern over the action of automobile 
Underwriters Conference has been the manufacturers’ with respect to the 
subject of a great deal of discussion marked discrimination shown by the 


fact of the changes was made 
public. It is just being realized that 
the reductions are very marked in 
some cases and many have questioned 
whether the competition complained of 
was sufficiently keen to call for such 
drastic action. 

Underwriters admit that a campaign 
has been made for the business by a 
few outside companies in certain 
sections, but it is claimed that the 
premiums of many of the members had 
not been much affected and little diffi- 
culty had been experienced in holding 
up the incomes. The policies of the 
competing companies it is pointed out 


new class “two” of the conference rate 
schedule, which leads the rates about 
30 per cent. for cars not in the hands 
of the original purchaser. This will 
apply to the factory rebuilt car which 
is now a standard manufacturers’ 
product, and which is handled by the 
maker on almost the same basis of 
guaranty as a new car, although sold 
at a much lower price. It will be 
difficult to explain to a. purchaser of 
such a car the reason for the markea 
increase in fire or theft hazard indi- 
cated by the new rates, and it is doubt- 
ful to most minds if any such hazard 
exists, 


since the 


are almost uniformly less liberal ag to In the case of the ordinary “used” 
the extent of the cover and the condi- car sold by one owner to another, or 
tions of the contract. It has been sug- sold by the regular second hand dealer, 
gested that some of the old line auto- some allowance must be made for. ae- 
mobile writing companies, who through preciation or worn or broken parts 
tradition had considered the business that will encourage a fire, or perhaps 


create dissatisfaction and carelessness 
in dealing with the car that will lead 
to a fire or disappearance; but this 


theirs by divine right, are alarmed at 
the serious inroads achieved by the 
progressive tire companies who have 


come in the field during the past two might be met by care in selection and 
or three years and who, naturally watchfulness as to the amount written, 
operating through head offices directly and perhaps an increased rate, al- 

th the agency field instead of through though the old schedule provided for 


general agency contracts, can keep m (Continued on page 18.) 





THE pemeeea * FIRE INSURANCE COMPANY Se = BY THE 
TATE OF NEW JERSEY (Chartered 1811) 


NEWARK FIRE INSURANCE CO. 


-$1,876,593.29 
500,000.00 
$1,359,881.30 
Responsible Agents wanted in Cities and Towns where 
Company is not now represented 
EDGAR J. HAYNES, Jr., Pres. THOMAS L. FARQUHAR, Secy. 
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YEAR'S CASUALTY BUSINESS 


JOHN T. STONE’S ABLE REVIEW 


Points Out Tendencies in Different 
Lines and Draws Underwriting 
Lessons from Experience. 


Each year President John T. Stone 
of the Maryland Casualty Co., makes a 
careful review of conditions obtaining 
in the different casualty lines for the 
benefit of his agency force, and draws 
conclusions that serve as a guide in 
the transaction of future business. 

Speaking of the situation in the acci- 
dent and health business, President 
Stone says: 

Certain Net Loss in Accident. 


“The simple arithmetic of personal 
accident insurance experience demon- 
strates that the business as it is now 


written involves a practically certain 
net loss. The coverages contained in 
the prevalent policy contracts cost the 
companies more than they receive in 
premiums after paying commissions, 
taxes and other expenses. The com- 
panies have for years sown the wind 
of extravagently competitive policies, 
constantly enlarging the benefits prom 
ised. Some of them seemed to be 
merely catchy talking points, others 
were liens on the future, all were like 
seed of every kind, in that it had taken 
time to ripen the harvest. 

“The Accumulative feature, whereby 
the principal sum is increased a cer- 
tain per cent, for each annual renewal, 


is still responsible for much of the 
disturbed conditions which exist, due 
to the desire of companies to switch 
to themselves the business carried by 
other companies and on which the 
Accumulative Provision had increased 
the original amount of insurance 


Some of the companies without regard 


for the increasing accident death rate 
and the high loss ratio of all of the 


companies writing accident business 
for several years past, gratuitously add 
accumulative additions upon the issu 
ance of the policy; others charge an in- 
adequate additional premium for the 
accumulations or accept them on a re- 
duced commission basis. None of these 
practices are based on any sound prin 
ciples of underwriting, and their only 


justification is the desire to secure a 
volume of business at any cost. 

“The active push for burglary insur-| 
ance by the large number of new com-| 
panies which engaged in it within the 
past eighteen months has made it im-| 
possible to obtain a net increase in 
premium volume. Every new company 
secures a share of the total insured 
business, which means that the older 
companies must write enough new busi- 
ness to offset what switches away from 
them, before they can show a net in- 
crease. Under these circumstances, 
while we are diszppointed, we are not| 
surprised nor dejected at having just 
about held our own. 

Radical Liability Changes. 
“Radical changes in every aspect of 


this class of business is written all) 
over the record of Nineteen-Twelve. | 
Those changes are progressive, are : 


still going on, and will so continue in 
all likelihood for several years to come 
and until the system of negligence 
liability of empleyers to employes is 
replaced everywhere by the system of 
automatic compensation on the sole 
ground of the happening of the injury 
in the operation of the trade. In 
eight States Workmen’s Compensation 
laws became effective in Nineteen- 
Twelve, bringin; the total number 
now having such laws up to fourteen. 

“The adjustment of claims under 
employers’ liability policies becomes 
increasingly difficult and increasingly 
costly. In the first six months of 
Nineteen-Eleven, out of 18,822 injuries 
reported under employers’ liability 
policies claims were made on 3,364. 

Workmen’s Compensation. 
“The legislatures of forty-one States 


will be in session this year. Where 
some form of workmen’s compensation 
law is now in effect, there will be 


amendments offered. Where there are 
not now any such laws, serious efforts 
will be made to enact them, with a cer- 
tainty that such efforts will succeed in 
a considerable number of States. sills 
have been prepared in Pennsylvania, 
Iowa, Nebraska, Vermont, New York, 
Oregon and other States by special 
commissions. The need for extraord- 
inary care in framing workmen’s com- 
pensation laws so clearly recognized 
by those who know the subject best, 
and seemingly so ignored by many 
whose influence in shaping legislation 





James W. Brock, Presiden‘ 


ASSETS 
$1,850,000 Municipal Bonds... $1,806,507.50 
Due from Agents (not including 

premiums written prior to 





Sept. 1, 1912).. 357,279.39 
Accrued Interest.............. ‘ 23,739.57 
Cash in Banks and Office ........ 56,920.39 

$2,244,446.85 
FIDELITY AND SURI 
J N 


nF. Y 
PERSONAL ACCIDE 
BURGLARY, THEFT AN 





AMERICAN FIDELITY COMPANY 


MONTPELIER, VERMONT 
OFFICERS 

H. W. Kemp, Secre/ary 

STATEMENT, NOVEMBER 30, 


‘D> HEALTH INSURANCE 
> LARCENY INSURANCE 


$300,000.00 Deposited with Insurance Departments for the Benefit of all Policy Holders 


i 
INT AN 
I 


Ralph B. Denny, 7reasurer 
1912 
LIABILITIES 


Capital . $750,000.00 
Legal Reserve a . 735,488.92 
Loss Reserve 440,909.08 
Commissions,. — 101,305.84 
Accrued Taxes... 28,891.69 
Estimated unpaid Expenses 5,000.00 
Surplus .. wees 182,851.32 


$2,244,446.85 








is great, has been impressed upon the 
members of these commissions by cor 
respondence and by addresses at public 
hearings. 

“In those States where workmen’s 
compensation laws are already in force, 
practically all companies are now co 
operating to prevent unfair discrimina 
tion or partiality in quoting rates, real 
izing the dangers besetting them in the 
unknown loss possibilities of these new 
laws, and the necessity for Harmonious 
action, not only among themselves, but 
with all insurers also. 

Plate Glass Situation. 

“The past year was particularly in 
teresting to those engaged in the busi 
ness of plate glass insurance, inas- 
much as it witnessed the completion of 
the first year’s operation of the Plate 
Glass Service and Information Bureau. 


“It must be confessed that the re 
sults which its sponsors had antici- 
pated were not entirely materialized, 
and in some States the final outcome 


was a distinct disappointment 


“The entry into the field of new 
companies served afresh to bring gray 
hairs to the heads of company mana- 
gers who held the field to be over 
crowded already. Some of these com- 
panies are sympathetic with the 
3ureau; while others are helping to 
continue and to create conditions that 
are far from welcome to those who 


hope to accomplish ultimately the gen- 
eral establishment of ‘live and let live’ 
conditions.” 


All to Meet Today. 





Meetings are scheduled today for 
the Workmen’s Compensation Bureau, 
The Workmen’s Compensation Rein- 
surance and Inspection Bureau and the 
Plate Glass Service and Information 
Bureau. 





Raises Capital to $300,000. 


To more effectively develop the busi- 
ness of the American Automobile In- 
surance Company of St. Louis Mo., the 
capital of the enterprise will be in- 
creased to $309,000, and its surplus 
brought up to $190.000. 





Time Limit Set for Purchase of Stock. 

Shareholders of the American Bond- 
ing Company, of Baltimore, have been 
notified that February 1 the time 
limit in which they may sell their 
stock at $90 a share 





is 





As a result of an automobile acci- 


dent in which one man was killed out- 
right and another badly hurt, T. J. 
Watson, of Birmingham, Ala., owner 


of the car must pay $16,000 damages, 
the circuit court having so decreed 


me days ago. 





The Pacific Mutual Life received dur- 
ing 1912 in premiums on accident bust- 
ness alone the sum of $2,347,000, which 
is an increase of $300,000 or 15 per cent. 








Railroad Bonds 
State and Municipal Bonds 
U. S. Government Bonds. 
Miscellaneous Bonds. . .. 


Cash in Banks 
Interest Due and Accrued 


All Other Securities 


New York City 





Mortgage Loans on Real Estate 


Premiums in course of collection 


LINES WRITTE 


American Head Office 
59 JOHN STREET 


The Ocean Accident & Guarantee Corporation 


LIMITED 


Of London, England 


UNITED STATES BRANCH 


Statement, December 31, 1912 


ASSETS 


$3,1 36,720.00 
560,282.00 
152,100.00 

97,000.00 
150,000.00 
114,403.71 

52,516.03 

5,572.50 
507,490.94 


$4,776,085.18 





(Warket valu 


Hold-Up, 


16 CLINTON STREET 
Newark, N. J. 


OSCAR ISING, General Manager 


{ Bonds as appraised by 


New Jersey Branch 


LIABILITIES 


Reserves : 
Unexpired Risks. .......... 
Casualty Claims 
Credit Claims 


Commissions . . 


Taxes and Sundries . 

Return Premiums 

Special Contingent 
Surplus to Policyholders .. . . 


rk State Inswoance Department) 


Vew Ye 


Liability, Automobile, Elevator, Steam Boiler, Plate Glass, Burglary, Messenger- 
Fidelity Bonds, 


EDWIN B. QUACKENBUSH, General Agent 


Accident, Health and Burglary Departments 
METROPOLITAN DISTRICT 


Health, Personal 


92 WILLIAM STREET 


Accident 


6,302.72 
600,000.00 
1,296,133.75 


$4,776,085.18 





and Credit 


Insurance. 


NEW YORK 
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BARS STATE INSURANGE IDBA 


IN N. Y. COMPENSATION MEASURE. 


Best Features in Laws of Three States | 
Used—Employers Must Insure or 
Prove Responsibility. 





The workmen’s compensation bill | 
which has been prepared .under the | 
supervision of Superintendent Emmet | 
was introduced into the New York} 
Legislature last week. No considera- 
tion was given to any of the state in- 
surance ideas that have been urged by 
labor representatives in the final draft 
of the measure. The best of the com- 
pensation laws of New Jersey, Michigan 
and Massachusetts have been adopted 
and one or two entirely new features 
added. In the preparation of the Dill 
Superintendent Emmet consulted Sena- 
tors Wagner, Foley and Blauvelt, As- 
semblyman Walker, and H. B. Bradbury, 
an attorney who had made a study of 
the subject. 

The bill provides that every employer 
and employe shall be considered as 
within the provisions of the act unless 
the Insurance Department receives 
notice of an intention to reject its pro- 
visions. Employers who decide to come 
within the act are required either to in- 
sure their liability for compensation 
with stock or mutual insurance com- 
panies or to give satisfactory proof to 
the Insurance Department that they are 
able to meet their obligations. 

The compensation will include pro- 
vision for payments, in cases of total or 
permanent disability, during the entire 
lifetime of the employe. In fatal cases 
the compensation will be graded ac- 
cording to the number of dependents. 
The bill includes non-resident aliens. 

To Have Bureaus of Examiners. 

The Insurance Department is author- 
ized to create a bureau of examiners to 
pass on each settlement. In case of a 
dispute litigants may have their cases 
determined in court or by State exam- 
iners. The bill deprives employers who 
refuse to come within the provisions of 
the act of the three common-law de- 
fenses. In case an employer does not 
inform the department that he will not 
come within the provisions of the act, a 
claimant will have the choice of suing 
under the common law or under the 
Compensation act. This section, it is 
believed, will be effective in compelling 
employers to insure their liability. 

As a protection to the employer the 
Insurance Department is to have au- 
thority to approve the premium rates 
charged by mutual or stock companies 
for compensation insurance. This the 
department believes will assure an 
economical administration of the funds 
collected for compensation purposes. 

In describing the measure, Superin- 
tendent Emmet said: 

Provisions | From Three States. 

The first pr idopted_ w 7. 















¢ of mntributory negli gence, 
sk, or negligence of a fellow- 
ye ast feature is not contained in| 
ww so far enacted. It is believed by those | 
have studied the subject, that this will be 





who 








Capital & Surplus. 





Southwestern Casualty 


Insurance Company 
SAN ANTONIO, TEXAS 


President, HOMER EADS 
Vice-President IM. T. COGLEY 
Agents wanted everywhere in the State of Texas, for Accident, Plateglass, 
Burglary and Bonding Lines 


$290,000.00 








the fairest ‘and most equitable arrangement 
which has yet been devised, in favor of the 
employe, and at the same time perfectly fair 
and equitable to the employer. 

The third provision relating to the settle- 
ment and adjustment of claims has been bor- 
rowed from the Massachusetts statute rather 
than any of the other laws. It provides, in 
the first place, that no claim can be settled so 
as to ‘be binding on either party unless it has 
the approval of a public officer. The result ¢s 
that neither an employer nor an _ insurance 
company will be able to take any advantage 
whatsoever of an employe in the adjustment 
of claims. Moreover, both the employer and 
the employe can go to the Superintendent of 
Insurance or to a ‘board of examiners author- 
ized to be created in the insurance department 
and settle their differences then and there. 
The resort to the courts will be necessary only 
in those cases where an agreement cannot be 
reached, or whether the parties refuse to have 
their differences settled by the public board. 
t is known from ample experience in the 
working out of the Massachusetts law, that 
this board will settle practically all the dis- 
gutes which arise. The number of claims which 
have been litigated outside of the board in 
Massachusetts has ‘been infinitesimal. 

It has been thought best to put this entire 
ter in the charge of the insurance depart- 
t for a number of very good reasons. In 
first place, it will be necessary that the 
department watch the workings of 
itual and stock insurance companies 
take any part in the operations of the 
law and if all the transactions relating to the 
workings of the law pass directly through the 
insurance department that department will be 
able very clearly to observe and suppress any 
suggestions whatsoever of sharp practice. More- 
over, it will be much less expensive to the 
> to have the present department enlarged 
i y to take care of these matters than 
it will be to create an entirely new depart- 
t is believed that it can be done more 
y and more fairly to employers and 
and at much less expense than by 
other means which has been devised in 
various States. 

e schedul e of benefits is considerably more 





the 
insurance 
the m 
which 











employes, 


any 
he 








liberal to the workman than that in New Jer- 
sey, com t is bel jieved that it is as liberal 
s the : i ( such a law will 


, it is found that 
-—> schedule in any 
will be done at a 





ctual 
to modi fy 
of course, 


recessary 
this, 


ur 
The compensation payable either to workmen 


direct or to their dependents are not assign- 
able, and no levy can be made thereon for 
any debt whatsoever. Legal fees are care- 
fully regulated and become a lien only after 


the Insurance Commissioner or 


appr yved by 
f the court when a proceeding is 


by a judge 
had 

It is believed 
not to do 


that the ent ire plan is elastic 
injustice by hard and fast 











and yet that it is specific enough to pre- 
y injustice Aina worked out by un- 
scrupulous persons who might be willing to 
ak advantage of technical rules and pro- 
visions 
No special interest of any person or insti- 
tution whatsoever have been taken into con- 
siderasion in drafting the measure but a sin- 
ere effort has made to produce a law which 
would be r, equitable and workable in re- 
lation to all the interests of the entire Empire 
State 


PAYS 100 PER CENT. DIVIDEND. 


Travelers Makes Record Distribution to 
Stockholders and Increases Capital 
to $5,000,000. 


At the annual. meet meeting of the stock- 
holders of the Travelers of Hartford, 
yesterday, it was voted to declare a 
dividend of 100 per cent. The capital 
stock is now $5,000,000. The surplus 
and capital together total about $13,000,- 
000. All present officers and directors 
were reelected. 





Southwestern Casualty Election. 


At the annual meeting of the South- 
western Casualty Co. of Denison, Tex., 
all of the present executive officers of 
the company were re-elected. 





John T, Stone, president of the Mary- 
land Casualty Company, has now been 
elected a director of the Maryland Trust 
Company, thereby lending color to the 
reported community of interest agree- 
ment between these two Baltimore in- 
stitutions. 


The Nashville Casualty and Surety 
Association has been organized to pro- 
mote co-operation and maintenance of 
good practices among the local agents. 
The following are officers: President, 
W. P. Rutland; vice-president, Hugh 
Farrell; secretary, Ralph Reese; treas- 
urer, E. S. Braugh. 





The Midland Casualty Company of 
Chicago has appointed Dr. David H. 
Keller medical director and superin- 
tendent of the claim department. Dr. 
Keller was formerly medical director 
of the Continental Casualty and the 
Continental Assurance. 


The Zurich Accident which is just 
commencing business in the United 
States, with headquarters at Chicago, 


has appointed T. EB. Carey chief in-* 


spector and W. J. Weldon superin- 
tendent of the claim department. Mr. 
Carey was formerly with the Western 
department of the Globe Indemnity, 
and Mr. Weldon comes from the Ocean 
Accident. 





JOHN SCHARBAUER, President 


General Offices: 3 


COKE W. HARKRIDER, V. P. & Gen. Mgr. 





FORT WORTH, TEXAS 


Surplus 
$300,000 
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GREAT EASTERN CASUALTY COMPANY 


55 JOHN ST.,NEW YORK 
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IN STRONG FINANCIAL SHAPE, 


Ocean Accident Reserves $600,000 for 
Emergencies Beyond Statutory 
Requirements. 


Appreciating thorowmhily the hazard 
| inseparable from the conduct of the cas- 
| ualty insurance business, the manage- 
| ment of the United States branch of the 

Ocean Accident and Guarantee Corpora- 
| tion of London, believes in fortifying to 
| the last degree against the unforseen. 
| This wise policy adopted with the entry 
of the company into this country, has 
been religiously followed year after 
year, and to-day the Ocean Accident in 
addition to maintaining the full statu- 
tory requirements, has $600,000 set 
aside with which to meet unlooked for 
contingencies. 

At the beginning of 1913 the company 
had assets here of $4,776,085, of which 
$1,296,133, is policyholders’ surplus, and 
$2,879,951 reserves to guarantee out- 
standing contracts. The assets of the 
institution are all carefully chosen and 
are of exceptional grade. Of the total 
amount $3,446,800 is on deposit with the 
Ocean’s United States trustees and with 
various State insurance departments for 
the security of the policyholders. 

During 1912 the premium income of 
the Ocean was $4,032,899, and its total 
income $4,204,231; an excellent show- 


ing, when the conservative business- 
getting policy of the Company is re- 
called. 


Despite the unrest that exists in the 
casualty world at the present time, the 
Ocean Accident continues to pursue the 
safe conservative course that it has 
hitherto, and which has secured for it 
the confidence of the insuring public. 





Compromise for $2,750. 


In full settlement for injuries re- 
ceived by John Smith, a twelve-year- 
old boy of Newark, N. J., run down in 
an automobile accident on May 3, 1912, 
Albert E. Clemens, also of Newark and 
owner of the car agreed to pay $2,750. 
Suit for $10,500 had been entered. 





The Casualty and Surety Social Club 


will hold its annual dinner February 
21. The dinner committee consists of 
F Robertson Jones, William C. Mulvey, 
Bayard Holmes, and D. W. Arm- 
strong, Jr. 

J. L. Medderson, formerly actuary of 
the Wisconsin insurance department, 


has resigned as secretary and actuary 
of the Wisconsin National Life of Osh- 
kosh. 


Discuss AUTO RATES. 


(Continued from page 16.) 

this by raising the rate as the amount 
was reduced. _ Apparently, the cause 
for the especial mortality among these 
cars not in the hands of original own- 
ers might have been laid to the dis- 
regard of their actual market value 
shown in the amounts for which some 
companies would write them under 
valued policies and which lead to a 
natural feeling on the part of a hard- 
up owner that he held an order on 
the company for an amount that in 
the event of loss represented two or 
three times the value of his car in 
the market, or which amount woula 
buy him another car and provide for 
its up-keep for months in the future. 

The Williamsburgh City Fire Insur- 
ance Company proposes to write auto- 
mobile insurance under a policy cover- 
ing the hazards of fire, theft and 
transportation. As this company is not 
a member of the Automobile Under- 
writers’ Conference, it is free from any 
conference obligation, and will write 
under its own rates. Rumors of viola- 
tions of the commission rules of the 
Automobile Conference by some of its 
most prominent members who are 
represented on the executive committee 
are being reported, it is said, to the 
head offices of other companies, and 
may be made the subject of investiga- 
tion. 
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SPECIAL TALKS WITH ‘LOCAL AGENTS 


It quite frequently de- 


Regarding velops in the adjustment 
Changes of of a claim that the claim- 
Occupation. ant has changed his oc- 


cupation or duties be- 
tween the time the policy was issued 
and the time of disability, or that such 
occupation or duties were incorrectly 
stated in the application. 

District managers especially and a 
great many of the local agents or solic- 
itors of the Company, have knowledge 
of pending claims and are expected to, 
and do co-operate with the Company in 
obtaining all of the facts pertaining 
thereto, and therefore have opportunity 
to note whether or not the occupation 
and duties of a claimant as stated in 
claim papers are the same as stated in 
the application for insurance from 
which the policy was issued. 

In all such cases material assistance 
may be rendered to and much work 
saved the underwriting department of 
the Company if the agent or district 
manager through whose hands the 
claim papers pass, or who has knowl- 
edge of the claim, will, without request 
from the home office, proceed to take a 
new application from tne ‘claimant in 
accordance with his correct occupation 
and duties and send it to the Company 
with his original policy for re-issue. 

This also applies to cases where the 
fact is brought out in the claim papers 
that claimant is over-insured, either 
under his policy with this Company 
alone, or on account of other insurance, 
in which case his policy should be re- 
turned to the Company for re-issue in 
an amount not exceeding three-fourths 
of his regular income. 

All district managers and agents 
should make it their business to attend 
to these matters without waiting to be 
go requested by the home office.—U. 8. 
Health & Accident Record. 


> * * 


Frequently the agent 


Leads— asks: “How can I make 
Where to a success in the insur- 
Get Them. ance business?” 


It is an easy question 
to answer—“It is up to you.” 

Many an agent is filled with a desire 
and hope of success—looks for pointers, 
leads, tips, ete., and, being furnished 
with them, straighway hustles forth in 
full belief that he is going to be a pro- 
ducer, but, in a large majority of cases, 
only to return disappointed and almost 
disheartened. 

As a rule man is possessed of enough 
originality to lead him to work more en- 
thusiastically—work with a stronger be- 
lief in his winning ability—-when he 
plans his own work. 

A man takes pride in that which he 
alone accomplishes. He likes to map 
out his own road, then he feels inde- 
pendent, feels that he is master of the 
situation, and works to a better pur- 
pose. 

Leads, tips, pointers, from others, 
cripple and eventually destroy initiative 
which is one of the corner stones of 
success. 

Sélf-dependence is a pillar of strength 
to an insurance agent, and with an ade- 
quate will to maintain it no tips or 
leads are required, 

Never was there a leaner (a man who 
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looked to others for tips, aids of various 
kinds), who became successful. 


To win success it is necessary to 
have sufficient confidence in self to 
stand alone, to be independent. 


“Tt is up to you”—never be a leaner, 
it is weakening—stand alone—“plan 
your work and work your plan”—and it 
can be safely asserted what the result 
will be. Success is ever a matter of 
cause and effect. 

Be independent—be self-confident— 
be your own leader—start right—keep 
right and the result will be right—“It is 
up to you.”—Preferred Pilot. 


- 7 * 
A former policyholder 
A Story writes as follows from a 
of Lapsed sick bed in a hospital: 
Policies. “The worst of it all is 





that after carrying health 
insurance a long time I concluded that | 
a man who had not been sick for 14 | 
years did not need it, and then I pro- | 
ceeded to be economical and dropped | 
it. I carried two and dropped the second 
just a short time ago. I have been on 
my back for 6 weeks with typhoid fever, | 
and I will be laid up all told at least 90 | 
days, if I do get well, and no insurance.” 
Had he not dropped his policies he 
would, in weekly and hospital indemni- 
ties have received $900. 

The skidding of an auto instantly 
killed a prominent citizen of a Western | 
city who had decided there was “no, 
need for me to be insured.” Exactly | 
two and a half months thereafter his | 
wife had become his widow and greatly 
needed the money to help care for the 
children. “I do not care to renew my | 
policy and when the premium comes 
due you can lapse the policy,” so he 
wrote to the Company. He did not re- 
new. Not three months after he fell 
down a flight of steps and was killed. 
His widow lost $5,000 because he did | 
not care. 

Notice was received of the accidental 
shooting of a man “by his own revolver 
when cleaning it” and “death from the 
wound 36 hours afterward.” Company 
records showed that the man failed to 
pay premium due on his policy two 
months before. He saved a few dollars 
but his wife lost $5,000. Four months 
after he had allowed his policy to lapse 
because he thought it was useless to 
carry it longer a well-known business 
man, in a neighboring State, fell in 
front of a street car and was killed. 

A leading citizen in a Western State 
was covered by two accident policies 
totalling $10,000. He thought it was a 
“foolish investment” and refused to re- 
new. He was accidently burned to 
death at his home, nearly five months 
afterward. The $10,000 would have 
been of great benefit to his family. 


An automobile accident caused the 
death of a well-known resident of a 
New England State who, twenty-two 
days before had declined to pay a re- 
newal premium on his accident policy. 
“Nothing ever happens to me and I 
might better have the money in my 
pocket than let the Company have it.” 
He kept $25. Something did happen. 
His wife and child lost ,5,000.—Pre- 
ferred Accident. 











GEORGE J. KUEBLER 
Attorney - at - Law 
EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 


INSURANCE 


a Specialty 





-:-t- References on Application -:-:- 


Suite 720-29 So. LaSalle St. ,Chicago, Ill. 


pra HONES: Randolph 6816 and 6817 
! 














Liability Accident 


Fidelity and Disability 


Surety Bonds Plate Glass 





Automobile Liability and Property Damage 
Workmen’s Compensation 
Industrial Insurance 


Casualty Company 
of America 


Home Office: 133 WILLIAM STREET, NEW YORK 








Prudential Sasualty Gu. 


HOME OFFICE 
INDIANAPOLIS 








Strictly a Casualty Company 





LINES WRITTEN 


AUTOMOBILE - LIABILITY - PROPERTY DAMAGE 

EMPLOYERS LIABILITY - - FUBLIC - - TEAMS - - - ELEVATOR 

WORKMEN'S COLLECTIVE - - - - WORKMEN’S COMPENSATION 

GEN ERAL LIABILITY - PHYSICIAN’S LIABILITY COMMERCIAL 

AND INDUSTRIAL ACCIDENT AND HEALTH - - - - BURGLARY 
PLATE GLASS 


COLLISION 








iin, “F, & D.” GUARANTEE 33! 


VW ‘ Va { Fidelity and Surety, Accident and Health, 
Ee RITE. | Burglary, Plate Glass, Liability, Auto’ 
Total Assets Surplus to Policy-holders 
$2,000,000 $8,133,000.57 $4,818,481.42 
ORGANIZED, 1890 HOME OFFICE: BALTIMORE 


Fidelity and Deposit Co, QE MARYLAND 


EDWIN WARFIELD, President 
We Do Business Everywhere 


NEW YORK CASUALTY OFFICE, 84 William Street NEW YORK SURETY OFFICE, 2 
Phone: John 2432 Phone: Rector 2000 


Capital 





Rector Street 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co. 
Home Office, 47 CEDAR STREET 
Chartered 1874 


Peasonac accipent POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Sec 
RELIABLE AND FNERGFTIC AGENTS WANTED 








DUNT IN SUpsycs CoMPIRY 





WT @on York 
SUPERIOR POLICIES 


KIMBALL C. ATWOOD, President 
80 Maiden Lane, New York 














THE SIGN OF GOOD CASUALTY INSURANCE 


HEAD OFFICE F. J. WALTERS 
Cc HI tt AG oO Resident Manager 


55 JOHN STREET 





F. W. LAWSON New York 
General Manager 
Liability, Accident, ——- = —= Co. 
Burglary, Boiler and Resident wees * 
Credit Insurance Established 1869. New England 


London Guarantee & Accident Co., Ltd. 


OF LONDON. ENGLAND 














THE EASTERN UNDERWRITER 





January 23, 1913. 














22nd ANNUAL STATEMENT 
OF THE 


COMMERCIAL FIRE 
INSURANCE COMPANY 


Washington, D.C., January Ist, 1913 


ASSETS. 
$217,900.00 
70,323.46 
139,059.25 


Mortgage Loans (first liens) 
I as) deo kop eR OR TARDE NERS OS wae me Oe 
Real Estate (Cost price of undivided one-half of equity) 
Value of equity in Southern Building over purchase price as fixed 

by the last official appraisement of the Insurance Department 


Oe Se eG SE CS Fh cowie Becscedhcwe seme edeeetcoen 210,940.75 
pS CEE LET ORT See TUTE CREP ere ree Te 75,173.55 
en eee UN SOOO. 6 6.55.60 5.6 0 ek ant.se 000-68 eeewt eee 15,011.84 


Bonds (Market Value) 


Market Value 
$10,050.00 


City of Atlanta, School Bonds 
10,615.00 


City of Richmond Public Improvement................ 
American Telephone and Telegraph Company (Collat- 

ED, cs Catala miaincniealakirh alae aoe ease emmace hess 4,437.50 
City of Mew York Corporate Btook. .. 2. ...cccscsccccen 10,437.50 
Clty OL BORite, FOG THOGG 6. o.o ic conc csc sniccisicwcewns e's 10,000.00 
City of Asheville, Water Works Extension and Improve- 

ORR A rere re rr eet ee 9,400.00 
State of New York, Canal Improvement, Erie, Oswego, 

Ne te aca arial Sl aherle kw eared we eas CaN mie ae 50,250.00 
Virginia Railway and Power Company First and Refund- 

ee IND, 5. os dca cn vies reaiNhe thd news eee ee eaees 9,450.00 
Atchison, Topeka and Santa Fe Railway Co. General 


24,250.00 
24,812.50 


Gold Bond 
Railroad and Land Grant 
Railway Co 


Mortgage 
Union Pacific 
Chicago and Northwestern 

gage Gold Bonds. 
Washington Railway 

gage Gold Bonds 


‘and Land Grant (Gold Bond)... 
General Mort- 
24,468.75 


and Electric Co. ¢ ‘onsolidated Mort- 
9,171.25 197,342.50 


$925,751.35 


Reserve for Fire Losses 
Unearned Premium Reserve 
Accrued Interest and Taxes... 
Miscellaneous Liabilities 
Capital Stock fully paid up 
Capital Stock partially paid up... 
Surplus over all Liabilities........ eink 
Surplus as regards Policyholders... 


$ 40, 229. 91 





. $420,790.00 
29, 829.41 
243,559.96 


704,179.37 
$925,751.35 

I hereby certify that | have made an examination of the books and accounts of 
f 


the Commercial Fire Insurance Company of the District of Columbia as and o 
December 31, 1912, and the above statement is a true statement of the condition 


the Company as and of that date. S. H. WOLFE, Ay Lee /. Wolfe 





ANNUAL STATEMENT 


of the 


FIRST NATIONAL 
FIRE INSURANCE COMPANY 


OF THE UNITED STATES 
Washington, D. C., January 1, 1913 


ASSETS. 
NN a re a Sen ee ne Eee ROE re $143,850.00 
Cash in Bank and Office bigs Pine wird 159,740.54 
Real estate, cost price of undivide d one h alf of equity 134,240.80 


Value of equity over purchase price of Building on basis of appraisal 
yr the Insurance Comn ssioner of the District of Columbia on 
date of October 28, 1912 210,940.75 
Ac ints R I Ca sila tw wigiace Shai ote aseaiai tea ete aie aki ale eee ee eet ae aie 6,400.66 
Accrued Interest and Kents 13,353.95 


Market Value of I 


sjonds 
Market Value 


State of N. Y. Loan for Canal Improvement $25,125.00 
Se ee EE WO, ocd cacer neers eserewsenn 9,450.00 
City of Danville Refunding Bonds wakiwkc a 20,000.00 
Southe Building Corporation Gold Bonds 25,000.00 





State of N. Y. Highway Improvement 50,250.00 


U. S. Government Bonds . 101,200.00 

Southern Pacific a a 23,312.50 

New York Central.. acelin sold disaster 

Great Northern 10,037.50 

PET RE TCE CORRE Te 19,175.00 300,850.00 
BR i re re ecg a rn pepe her ele A gees Me $969,376.70 

LIABILITIES. 

Raenerve for Fise LOGGGG. «ook civic cc icwcecccsvsvrs satan ie el jens $ 162.50 

CiCRCMOR FROME TUODOTVG. 2... oc ci ceccccccceseeeses 6,909.25 

ee ey rae 8,102.87 

SN II 3 2d ace ws ok ele de Seatwlers we daaeiouee 1,735.21 

eG ee ee . $320 67! 5.00 


167,612.50 
464,179.37 


Capital Stock partially paid up.. 
Surplus over all Liabilities 
Surplus as regards polic vholders. 


952,466.87 
$969,376.70 


Total 


| hereby certify that | have made : an 1 examination of the books 
and accounts of the First National Fire Insurance Company of the 
District of Columbia as and of December 31, 1912, and the above 
statement is a true statement of the condition of the Company as 
and of that date. 


S. H. WOLFE 


By LEE J. WOLFE 

















Erie—Altoona 


Man of Managing Size Needed— 
Go od Contracts, Liberal Commissions 


NO BETTER POLICIES 


Write Direct 


Scranton Life Insurance Co. 


Scranton, Penna. 




















“The Best Company To Work For Is One Which | 


is making the most rapid progress because, among 
other good points, it grants the most complete 
protection to policyholders through combinations 
of Life insurance, Permanent Disability insur- 
ance, and Weekly Indemity for loss of time. 


For Agencies Address 


The Columbian National Life Insurance Company 


BOSTON, MASS. 


ARTHUR E. CHILDS, President 
WM. C. JOHNSON, Vice-Pres. and Gen’! Mgr. 
























Bt 





The Fidelity & Casualty Company of New York 


92-94 Liberty and 97-108 Cedar Streets, New York City 


Eb kivineeccctnetensanees bdcias ndccenaeeaees $10,678,673.37 
Capital and Surplus......................e0e 3,124,412.06 
Losses paid to June 30, 1912.............. 39,481,720.02 
This Company grants insurance as follows: 
Fidelity Bonds, Surety Bonds, Burglary, Plate Glass, Steam 
Boiler, Fly Wheel, Employers’ Liability, Public, Teams, Auto- 


mobile, Workmen’s Collective, Workmen’s Compensation, Elevator, 
Personal Accident, Health, Physicians’ 


aud General Liability, 
Liability, and Druggists’ Liability. 











DON’T BE MISLED 


is not ee ntial in the FULLY EQUIPPED INSURANCE 


A LUMP 


WHERE IT IS NEEDED. 
IT WILL PAY ANY AGENT TO PUT A S0L ICITOR AT 
CLUSIVELY ON THIS CLASS OF BUSINES 


the LARGEST 
INSURANCE. 
DUSTRIAL or SEMI-COMMERCIAL BUSINES 
Comm “— ate With the Manager of Our Industrial Semeatenens 
iT LL PAY YOU TO DO BUSINESS WITH E 


into thinking that INDUSTRIAL HEALTH and ACCIDENT BUSINESS 
OFFICE. 


DUSTRIAL POLICIES ARE NOT FOR INDUSTRIAL WORKERS ALONE 
cY — FOR THE PROSPECT WHO IS UNWILLING Fa IN 
SUM IN HEALTH AND ACCIDENT INSURANCE 
THEY FIND A READY SALE and FURNISH PROTECTION. JUST 


WORK EX- 


THE MASSACHUSETTS BONDING ane INSURANCE CO., 
and STRONGEST COMPANY WRITING THIS FORM oF 
IT CAN TELL YOU HOW ——— MONEY OUT OF IN- 


MASSACHUSETTS BONDING & INSURANCE Co. 


77-85 STATE Peer. » BOSTON, MASS. 
ane SURETY BONDS, BURGLARY INSUR ANCE, 
tKMEN’S COMPENSATION, AUTOMOBILE, HEA 
and PLATE GLASS INSUR: AN 


mee 
CCIDENT, 


LIABILITY, 
LTH, 














The Western and Southern Life Insurance Company 


W. J. WILLIAMS, President 


CINCINNATI, OHIO 


The Largest Industrial Company West of the Alleghenies 


Also Issues All Standard Forms of Ordinary $500 to $10,000 
PROGRESS BY SIX-YEAR PERIODS 





ASSETS INCOME 
oP $ 159,826 1888 
a ere 401,717 1894 
— eee 1,824,295 1900 
LP eheitenkios whwrs ogee 6.122365 1906 
INSURANCE IN FORCE 
Dec. 31, 1893 ..$ 3,691,843 1888 
Dec, 31, 1899 10,881,961 1894 
Dec. 31, 1905 31,.739.266 1900 
Dec. 31,1911 56,060,715 1906-1911 


AGENTS W ANTE BP in the potmatens ottte 
West Va and Western 





neylvania 





of Ohio, Ke ntue ky. Indiana, 


158,997 
422.519 
608,022 
740,046 

















